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GM REPLIES TO STRIKERS 


DETROIT.—Charging that union representatives had refused to bargain 
collectively with officials of General Motors, William S. Knudsen, executive 
vice-president of GM, in a letter late Thursday to Homer Martin, president of 
the United Automobile Workers, deplored the fact that seven GM plants are 
now closed-due to strikes called by the UAW. Knudsen pointed out that this 
shutdown had imperiled the jobs of 135,000 men, the majority of whom are in 
no way connected with the union. He stated further that no employer could 
bargain collectively with sit-down strikers so long as the men continued to 


Sparks 


+ ooo = 
Avoid The Jumble 
Back To The Old Order 
Ford Looks Ahead 
Christmas Sentiment 
40 Years After 


By 
Chris Sinsabaugh 


L REEVES scurried through 

the motor capital the fore 
part of the week and while here 
he broke the news to the industry 
that dates for the national show 
of 1937 already have been set. In 
ease you missed the flash in the 
Pink Sheet, the week of Oct. 27- 
Nov. 3—again Wednesday through 
the following Wednesday—has 
been allotted to New York. 

Taking time by the foreiock 
this -manner shows eye or 
thinking on the part of the 
for now there is no exctise for 
getting into the jumble the in- 
dustry was in last fall, when im- 
portant local exhibitions over- 
lapped the national affair, so we 
didn’t get 100 cents on the dollar 
for our show efforts. 
> * > 


THIS EARLY selection of the 
date should, in the opinion of this 
column, be followed up at once 
by a meeting of all of the local 
show managers sitting in with 
the general manager of the AMA 
who also runs the New York 
national display, and they, work- 
ing in harmony, should lay out a 
non-conflicting schedule for next 
fall. There should be no alibis 
as to inability to get non-con- 
flicting dates and ail the pro- 
moters should put their shoulders 
to the wheel and plan a circuit 
that will warrant the car manu- 
facturers going to the expense 
of special displays for the local 
events. It will be remembered 
that, because of the confusion ot 
dates on the last show circuit. 
makers were unable to take ad- 
vantage of their opportunity to 
build these special features which 
are so helpful in arousing the 
interest of the public. 

* * » 


AND WHILE the planners are 
_in conference, I would like to 
have them give some thought to 
restoring Chicago as a national 
show. I know the Chicago pro- 
moters are not keen on this idea 
because as a local event they 
have the running of the affair 
in their own hands. But because 
Chicago is such an outstanding 
show and the central west needs 
a national évent, why can’t we go 
back to the old order of things 
when there were two national 
shows, one in New York and the 
other in Chicago, with a two-week 
spread between them? Thataway 
New York could continue as the 
national show window and Chi- 
cago as the great dealer exhipi- 
‘tion as it was in the past. 
~ * cf 


ANNOUNCEMENT that a pa- 
(Continued on Page 10, Col. 1) 


1937 New 111937 New York. 
Show Date Set 


Oct. 27 to Nov. 3 


Improved Work Stability 
Responsible; Mid-Week 
Opening Stays 


NEW YORK.—As a re- 
sult of improved stability in 
employment and higher an- 
nual earnings of automobile 


factory workers, through 
the fall announcement of new car 
models, the Automobile Manufac- 
turers’ Assn. this week set Oct. 27 
as the opening date of the na- 
tional automobile show in New 
York. The show, which will start 
two weeks earlier than in 1936, 
will run through Nov. 3. 


“Prior to 1935. it was customary 
to initia.e the.aew snodeis. wiia 
the New York show, held in early 
January,” commented Alfred 
Reeves, vice-president. “At that 
time, a study made by the indus- 
try indicated that factory employ- 
ment could be greatly stabilized, 
and the annual earnings of the 
individual.,factory workers in- 
creased, by advancing the intro- 
duction of new models to October 
or November, furnishing full-time 
work during the late fall and 
winter months in automobile fac- 
tories and related industries. Fol- 
lowing this program, the shows 
were held in early November of 
1935 and 1936, and the factory em- 
ployment was sustained during 
the fall and winter months of 
those years.” 

Reports just made to the U. S. 
bureau of labor statistics indi- 
cated that these gains in employ- 
ment during the holiday season of 
1936, resulting from the early in- 
troduction of new models, pro- 
vided work for 120,000 more men 


(Continued on Page 4, Col. 4) 


Passenger Car 
Sales for Nov. 
Best on Books 


DETROIT.— November passen- 
ger car sales totaled 223,560 units, 
according to final figures pub- 
lished in ADN today. This total 
compares with 222,800 estimated 
by ADN. 


Commercial cars and_ truck 
registrations for the month were 
30,222. ADN’s estimate made 
early in the month was 29,000. 


With November books closed, 
the industry looks back to a new 
high for the month. The previous 
November high was set in 1935 
with 220,262 units. 

Truck registrations, however, 
dropped from November, 1935’s 
total of 36,935, but go down as the 
industry’s third highest for the 
month. In second place was 1929 
with 33,631. 

No reports are available as yet 
to indicate December trends, but 


(Continued on Page 15, Col, 5) 





Looking Ahead 


—An Editorial 


Aa the din of crashing fenders, bells peal welcome 


to another year. 


make room for buxom, promising 1937. 


Gray 1936 retires with honors to 


It is odd how a 


printed date on a calendar has come to mean a new 


beginning for so many of us. 


In retrospect, 1936 has been 


most kind. We have found that while we bruise easily we 


heal quickly, which gives 


us new confidence, almost 


anxi ty, to set under wav on another year. 

So fu. aS tae automotive hidusiry is concerned, the past 
year has been abnormally good. Production of passenger 
cars and trucks in the United States and Canada reached a 
total of approximately 4,565,000 units. This is 11 per cent 
above last year and only 18 per cent below the previous 
record year of 1929. Total registrations of new passenger 
cars, trucks and buses attained a new all-time mark in 
1936, with the figure estimated at 28,270,000, of which 
24,250,000 were passenger cars and 4,020,000 trucks and 
buses. Retail sales of new commercial cars set a new all- 
time mark with a total close to 600,000 units, if not higher. 

(Continued on Page 15, Col. 1) 


Connecticut Junking 
Plan is Seen Factor 
In Cutting Accidents 


By CHARLES B. BARR 


HARTFORD, Conn.—Considered 
a major factor in reducing high- 
way fatality-injury totals and 
causing the retirement of thou- 
sands of junkers, Connecticut’s 
compulsory car inspection pro- 
gram furnishes an outstanding 
example of a state-operated test- 


The Top Ten 


Passenger Cars 
First Ten in Registrations 
as Reported in ADN Today. 
1936 1935 
Pos. Make Pos. 
1—849,698 Chev. 592,913— 2 
2—685,187 Ford 1771,925— 1 
3—452,903 Plym, 350,454— 3 
4—224,785 D’dge 161,791— 4 
5—158,761 Olds. 135,1638— 5 
6—152,264 Pont. 129,111— 6 
7—139,202 Buick 75,344— 7 
8— 89,186 EHud.* 67,079— 8 
9— 61,271 Stude. 35,575—10 
10— 61,2438 Pack. 33,493—11 
“Includes Terraplane. 
Total All Makes 
3,077,194 2,506,714 


See Total Registrations to Date, 1936- 
1935, pages 16 and 17, this issue. 


ing system. Following Connecti- 
cut’s lead, Rhode Island, New 
Jersey and other states are 
launching similar programs. 


Having just completed its third 
semi-annual inspection period, 
Connecticut’s experience has 
clearly established the advantages 
of having cars tested by state in- 
spectors instead of garage men, in 
the opinion of Wilbur L. Cross 
jr., chief engineer of the State 
Department of Motor Vehicles. 
Cross has been in complete charge 
of the inspection program since it 





Continuing its campaign to get 
junkers off the road by means of 
safety inspections, ADN presents 
here with a summary of Connecti- 
cut’s plan. Details of the law and 
requirements will appear in an 
early issue. 





+ -— 
was inaugurateg in: the sGramer } 
of 1935. 

Up to Dec. 23,..the sites of 


6 


remain in the plant. 


In his letter, Knudsen 
pointed out that collective 
bargaining had been recog- 
nized by General Motors 
since 1934, and reiterated the 
corporation’s policy outlined 
last week, under which the 

(Continued on Page 2, Col. 2) 


By WILLIAM ©. CALLAHAN 


DETROIT. — Sweeping in 
like a. mist from the sca. a 
series of sit-down strikes in 
various General Motors 
plants wiped out the bright 


prospects of a peaceful settle- 
ment of labor disputes which 
were evident at the beginning of 
the week, and with them wiped 
away the employment of between 
25,000 and 30,000 workers not 
actively engaged in the sit-downs. 
As late as Tuesday, it appeared 
that such action would be post- 
poned and agreements suitable 
to both sides could be reached 
without loss of time. 

Wednesday morning, however, 
the tide had changed. In addi- 
tion to the shut down of the 
Fisher Body Cleveland plant, 
workers in Fisher Body plant No. 
2 at Flint, refused to work or 
leave their posts. 


Stoppage of operations at Fish- 
er plant No. 2, which makes 
bodies for Chevrolet, caused the 
halting of the Chevrolet main 
assembly line. Wednesday even- 
ing the sit-dov7n spread to Fisher 


(Continued on Page 2, Col. 1) 


NADA Convention 
To Decide Future 
Legislative Action 


DETROIT.—Automobile dealers 
will decide Jan. 13 whether to 
sponsor state legislation this win- 
ter for the promotion of better 
trade practices, according to the 
program just arranged for the 
annual meeting of the National 
Automobile Dealers Assn. here on 
that date. 

Among the speakers scheduled 
to discuss various phases of such 
legislation are Congressmen 

+ Wright Patman, of Texas, and 
Joan Dingell, of Michigan. Pat- 
\mdn was ‘eq-author of the Robin- 
son-Patman bill to prevent price 


1936 highway fatalitjés* tin. Cozt- sohvod ef ach -and Dingell the 


necticut stood at 445,a8 comtpare( | ‘au 


with 467 for the same period in 
1935, while the number of persons 
injured had declined by nearly 


(Continued on Page 19, Col. 1) 


hor of a* hid-now pending to 
remove the so-called nuisance tax- 
es on motor vehicles. Others on 
the program include State Sena- 


(Continued on Page 12, Col. 5) 















 Sit-Down Str 
30,000 Workers Affected; 


Glass Difficulties Impasse 


(Continued from Page 1) 


plant No. 1 in Flint, which pro- 
duces bodies for Buick. This ac- 
tion forced the closing of the 
Buick assembly line Thursday 
morning. Other than assembly 
— at both Chevrolet and 
uick will i 
as possible. be continued as long (Continued from Page 1) 
Following the Flint action,|!ocal union could bargain directly 
workers in the Guide Lamp Co,| With the individual plant man- 
plant at Anderson, Ind., a GM/| 28ers. Knudsen’s letter to Martin 
subsidiary, came to the plant but | follows, in part: 
refused to work. They have made| “This is in reply to your request 
no demands and the move is felt | for a meeting, addressed jointly to 
to be a part of a general offen-| the president and to the executive 






















Knudsen Gives 
GM’s Answer To 


Union Strikers 
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ikes Halt Production at 8 GM Plant: 















THE BUSINESS OUTLOOK is reported excellent by A. vander- 
Zee, general sales manager of Dodge, who visited the Glenn E. 
Thompson Co., Dodge dealer, Long Beach, Calif. Left to right: Charles 
Bash, regional Dodge sales manager; Thomas and vanderZee. 







Sloan Foresees 
1937 As Better 
Year Than ’36 


NEW YORK.—“Another year 
passes, adding that much more 
to man’s storehouse of knowledge 
and experience,’ 
Alfred P. Sloan 
jr. president 
of General Mo- 
tors Corp., said 
in a statement 
this week. “Eco- 
nomic recovery 
has continued 
throughout the 
year with a con- 
stantly widening 

















































Sive against GM by United Auto-| vice-president of General Motors 
mobile Workers of America. Corp. 

As the week drew toward a/ “On Dec. 22, 1936, upon receipt 
close, eight GM plants were di-| of your letter of Dec. 21, I invited 
rectly affected by strikes, and in| you to come to my office for a 
addition a sit-down in the Flint| personal interview and at that 
plant of Standard Cotton Pro-| time informed you and Mr. George 
ducts Co., which makes uphol-|Addes, your secretary-treasurer, 
stery padding for Fisher Body| that in accordance with the ope- 
was also in progress. rating policy of General Motors 

General Motors plants now af-|Corp., the matters you wished to 
fected include the Chevrolet as-| discuss should be taken up with 
sembly plants at Kansas City and | the individual plant managers and 
Atlanta, Ga., where operations] if necessary with the general 
have been halted for sometime;| managers having jurisdiction in 
Fisher Body plant at Cleveland|the location involved. 
and plants No. 1 and No. 2 at “You say in your letter ‘Bona 
Flint; Chevrolet and Buick as-| fide collective bargaining is the 
sembly plants at Flint and the| only workable instrument for the 
Guide Lamp plant at Anderson. | establishment of satisfactory re- 
Ind. While no definite figure of | lationship between employers and 
total employes thrown out of! employes.’ 
work as the result of the shut- “General Motors Corp. accepts 
down is available, estimates run|the principals of collective bar- 
between 25,000 and 30,000 men. gaining and desires to maintain 

Curtail Orders satisfactory relations with all its 

Thus, with union leaders at-|@™ployes regardless of union or 
tempting to gain advantage at|™0n-union affiliation. To this end, 
strategic points, GM has curtailed|it has established a procedure 
its supply orders to other manu-| Under which employes may bar- 
facturers to prevent glutting its| 84in collectively with the manage- 
store houses with materials in| ™ent. This procedure dated Aug. 
event that assemblies are blocked | 15, 1934, is well known to the em- 
for any period of time. This ac-| Ployes, and when you were in my 
tion alone will result in further | fice I showed a copy of it to you. 
unemployment in plants now]. Obviously, with plants located 
working largely on GM orders. in 35 separate communities in 14 

The situation at the plant of| ‘tates, with more than 200,000 
the Libbey-Owens-Ford Co., and employes, and necessarily operat- 


the Pittsburgh Plate Glass Co. ing under a variety of conditions 
still remained unchanged. It is| Peculiar to the manufacture of 


understood that a break is ex-|the products in which they are 
pected early next week, but no| ©™8@sed. grievances of individuals 
information regarding the nature |°" 8TOUPS of individuals can only 
of the break is available. The| % handled locally where the em- 
strike at Pittsburgh Plate has|Ployes and the plant management 
been in progress for 10 weeks, are familiar with local conditions, 
while the LOF trouble started| 2°. Wel! as with the basic general 
Dec. 15. D. H. Goodwill, of LOF policies of the corporation con- 
announced Wednesday evening|C©®T™!ng employe relations. Cer- 
that fires would be withdrawn|@mly there is nothing in this 


from the furnaces at the plant 
in Toledo, Ottawa, Ill, Shreve- Nash Sees 1937 
Surpassing °36 


port, La., and Charleston, W. Va. 
This action would mean a delay 
As Money Flows 
CHICAGO. — “The year just 


of at least three weeks in getting 
passed has seen a remarkable in- 


the plants back into production 
after the strikes had been settled. 

crease in business and industry,” 
according to C. 


Meanwhile, it is reported that 
General Motors has approximate- 
ly a two-week glass supply on 
hand. 
Up to date the UAW seems to 
be centering its attack on GM. 
Chrysler, Ford and independent W. Nash, presi- 
companies have been free from dent of the 
direct action by union officials board of Nash 
so far, and there have been no Motors Co. 
threats to spread the present dis- This year we 
turbances. are just enter- 
Chrysler closed all its plants |‘™% undoubtedly 
Thursday evening to remain shut will surpess 
over the week-end, following the | 1996, unless un- 
foreseen calam- 
ity strikes the 
nation. : 
“Great sums OC. W. Nash 
of money have 
been poured into circulation 


Same procedure as over the 
through almost every conceivable 


Christmas holiday. Ford also 
closed Thursday in most divi- 

channel. Government expenditures 
continue. 


sions, but kept about 50 per cent 
“In the ‘antomobilg business we 


of the force on the job in the 

glass plant, rolling mill and 

foundry. 

While, of course, there is no 

“anticipate‘one of the biggest years 
for ‘a long time. Already demands 
for new, automobiles indicates a 
banher year? {n; the automotive 


indication of just what the next 

move will be,. there: is a; geretal 
industry: TiHéré ‘is an increasing 
tendency, too, on the part of 


feeling that-ahs strjk¢:at ‘this 
American motorists, to purchase 


time would not continne ovér’ 4’ 
very long period, for, as,-Edsel 

cars a little above those priced the 
lowest.” 
















































common-sense arrangement which 
is inconsistent with bona fide col- 
lective bargaining, in fact, it pro- 
motes bona fide collective bargain- 
ing. 

“On the contrary, what has oc- 
curred? Seven plants of General 
Motors are now idle as a result 
of strikes or sit-downs called by 
the United Automobile Workers. 
The jobs of more than 135,000 
men are imperiled, most of them 
through no fault of their own. 
They and their families stand to 
lose daily more than $1,000,000 in 
wages from General Motors. How 
many other thousands are now 
or will be thrown out of work and 
deprived of wages as a result of 
these strikes in our plants because 
of lack of parts or materials in 
the plants of suppliers is impos- 
sible to forecast. 

Bargain First 

“The Union leaders say they 
want collective bargaining. Gen- 
eral Motors Corp. recognizes col- 
lective bargaining, and has pro- 
vided appropriate machinery for 
it, but each one of these plants 
was shut down by the union 
against the wishes of a great ma- 
jority of the employes, without 
any attempt on the part of the 
union to bargain collectively be- 
fore the sit-downs occurred. Ob- 
viously the managers of these 
plants cannot bargain collectively 
with the representatives of a frac- 
tion of their employes if these 
representatives themselves refuse 
to bargain collectively before a 
sit-down is called. Yet that is 
exactly what has been done in 
each instance. The union itself 
has refused to bargain collectively 
and has made real collective bar- 
gaining impossible by exercising 
coercion before the bargaining. 

“Take Kansas City as an ex- 
ample. A union employe in the 
Chevrolet assembly plant there 
was risking his own life and en- 
dangering his fellow workers by 
jumping over a moving conveyor. 
He was warned twice. He was told 
that if he did it again he would 
be discharged. He did it again 
and was discharged. Within a few 
hours 1,327 in the Fisher plant 
next door adopted his alleged 
grievance, sat down and stopped 
the supply of bodies for Chevrolet. 
The 1,187 men in the Chevrolet 
plant continued at work as long 





me 


WASHINGTON.—A rear-engine 
automobile, which may revolu- 
tionize the industry, was patented 
this week by Henry Ford. Ford 
declared that the new type was 
merely for experimental purposes, 
and that he had no immediate 
intention of bringing out a new 
model. 


Ford’s latest invention calls for 
the placing of the engine over the 
rear wheels. Motor, clutch, trans- 
mission and axle gears are to be 
built as a unit and mounted on 
rubber. Drawings show that the 
engine is a standard V-8, which 


Ford said in a statement to ABN: 
today, the courttry*awants to get: 
back to work and will not count- 
enance any serious interruption 
in employment for non-produc- 
tive reasons. 


| having seized the plant holds a 
| gun at the other party’s head. 








Ford Gets a Patent 
On Rear-Engine Car 


base. It should 
be considered an 
accomplished 
fact. That must be recognized by 
all. 

“I believe 1937 will see a con- 
tinuing of the natural processes of 
recovery with a further widening 
of its base. Many important eco- 
nomic forces are in that general 
direction. On the other hand, 
there are also important influences 
to the contrary. Among these in- 
dustrial strife is certain to exert 
a negative effect, and rapidly 
ascending prices also. 

“The year 1937 ought to be 
better than 1936.” 


Public Is Ready 
To Help Industry, 
Says Edsel Ford 


DEARBORN.—“The outlook for 
1937 is normally good, if the ap- 
pearance of abnormal elements 
do not interfere 
to change this 
prospect,” Ed- 
sel Ford, presi- 
dent of the Ford 
Motor Co., said 
this week. 

“The public 
mind is in a 
better state of 
hopefulness and 
initiative than 
for several years 
past and seems 
prepared to go 
full length in meeting the hope- 
fulness and initative which now 
animates industry. These are the 
normal elements on which one 
would predict a fairly satisfac- 
tory advance to be made toward 
well-balanced conditions in 1937. 

“On the other hand, the pres- 
ence of disturbing and retarding 
influences must be reckoned with. 
These are somewhat unpredic- 
table, because in so many in- 
stances they seem to be wholly 
disconnected with any real rea- 
son for existence. 

“On the whole, American in- 
dustry has been quite successful 
in cleaning up the bad spots in 
which discontent might arise, but 
disturbances that arise without 
justification and cannot be con- 
trolled by the establishment of 
right and proper wage and work- 
ing conditions, leave the year’s 
business an open question. 

“It is entirely probably, how- 
ever, that the nation’s desire to 
get back on the job will be an 
important factor in discouraging 
unproductive interference with {| 
work. And it is evident on all| | 
sides that getting back to work jf 
is what the nation most desires 
at this time. If that desire obtains, 
1937 will be a better year than we 
have seen in some time.” 





as the supply of bodies lasted and 
then had to quit. 


“No attempt was made in this 
case to bargain collectively or to 
discuss grievances. The union 
acted arbitrarily without warning 
and without even seeking a meet- 
ing with the management to dis- 
cuss the situation. Within a short 
time trucks drove up with blank- 
ets for the sit-down strikers. 


“The record cited above shows 
how little regard union represen- 
tatives have for real collective 
bargaining. Sit-downs are strikes, 
such strikers are clearly trespass- 
ers and violators of the law of the 
land. We cannot have bona fide 
collective bargaining with ssit- 
down strikers in illegal possession 
of plants. Collective bargaining 
cannot be justified if one party 


A. P. Sloan 


























“Not withstanding what you say, 
my information is that representa- 
tives of your organization have 
never been refused a meeting and 
have not attempted bona fide col- 
lective bargaining with any of our 
plant managers on behalf of such 
of our employes whom you claim 
to represent. Our plant managers 
are at liberty and have authority 
to meet with your representatives 
to discuss matters affecting your 
members who are our employes. 
Such discussion, however, should 
preceed, not follow, sit-downs. No 
one can afford to bargain with sit- 
down strikers or with their rep- 
resentatives until the plants are 
cleared. Insofar as your organiza- 
tion represents such strikers, I 
would suggest as a first prelimi- 
nary step toward bargaining with 
the plant managers that you order 
your members to vacate the plants 
as a condition precedent to a dis- 
cussion of any alleged grievances. 


“My reply, therefore, to your 
second request for a conference, 
as per telegram of yesterday, is 
that I am quite willing to meet 
with you at any time that is mu- 
tually convenient for general dis- 
cussions. But for the purposes of 
collective bargaining referred to 
in your letter, any discussion on 
behalf of employes whom you rep- 
resent should be had with the 
plant managers who are familiar 
with conditions under their juris- 
diction.” 
















































































































































Edsel Ford 
































will be placed sideways so that 
the radiator is above the right 
rear wheel. 

Drawings submitted to the U. S. 
patent office do not show what 
the new model will look like, but 
automotive engineers are of the 
opinion that the new set-up would 
permit streamlining to the degree 
of giving the car a _ tear-drop 
effect. 

Although several European ve- 
hicles have rear engines, the cus- 
tom-built Scarab, made by Wm. 
B. Stout, is the only American car 
of such type produced for sale. 















Firm’s Name Changed 


NEW YORK.—The name of the 
American Chain Co. was changed 
this week to the American Chain & 
Cable Co. The Hazard Wire Rope 
Co. and the American Cable Co. will 
retain their names, but will be 
known as divisions of the American 
Chain & Cable Co. All stock of these 
subsidiaries is now owned by the 
parent company. 
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H) Industry Closes Year With Many New Records 








Preliminary Facts and Figures 


Automobile Industry 


DURING 


1936 
By AUTOMOBILE MANUFACTURERS ASSN. 


Production and Value 


4,565,000 
3,767,000 
798,000 

11% 
$1,991,300,000 
$ 457,625,000 
$2,448,925,000 


Car and truck factory sales, U. S. and Canada.... 
Passenger cars 
Motor trucks 
Percentage increase over 1935 
Wholesale value of cars, U. S. and Canada 
Wholesale value of trucks, U. S. and Canada 
Wholesale value of cars and trucks combined... . 
Wholesale value of parts and accessories for re- 
placements, and service equipment 
Wholesale value of rubber tires for replacement. . 
Motor vehicles, accessories, service equipment and 
replacements of parts and tires 


$874,687,000 
$303,000,000 


$3,626,612,000 


Registration 
Motor vehicles registered in U. S 


Motor trucks 
World registration of motor vehicles 
Per cent of world’s automobiles in U. S. 


Taxes 


Total motor vehicle user taxes 

Gasoline taxes federal, state and municipal 

Percentage motor user taxes to all taxes from all 
sources, federal, wiate and local 


Automobile’s Relation to Other Business 
Automotive industry is the largest purchaser of 

gasoline, rubber, steel, malleable iron, mohair, 

lubricating oil, plate glass, nickel and lead. 
Number of carloads of automotive freight shipped 

over railroads 3,525,000 
Rubber used by automobile industry 15% 
Plate glass used by automobile industry 12% 
Steel used by automobile industry 22% 
Lumber, hardwood, used by automobile industry. . 1% 
Copper used by automobile industry 17% 
Lead used by automobile industry 35% 
Zine used by automobile industry 15% 
Tin used by automobile industry 13% 
Aluminum used by automobile industry 16% 
Nickel used by automobile industry 28% 
Gasoline consumption by motor industry 
Gasoline used by motor vehicles (gallons) 
Gasoline consumption by motor vehicles, 

value including taxes 
Lubricants used by motor vehicles (gallons) 
Lubricants, per cent used by motor vehicles 
Number of tires shipped 
Crude rubber used by motor industry (pounds).. 
Cotton fabric used in tires (pounds) 


retail 


535,000,000 
57% 
53,000,000 
960,000,000 
226,000,000 


Motor Trucks and Buses 


Motor trucks in use 

Total special motor truck taxes 

Trucks represent 14% of all motor vehicles, and 
pay 25% of all motor taxes. 

Fleets of more than 5 trucks, no. of operators... 

Number of truck drivers 

Communities served exclusively by trucks 

Motor buses owned 

Number of buses in revenue service 

Number of buses in local or transit service 

Consolidated schools using motor transportation. . 

Buses used by consolidated schools 

Buses used by street railways 

Street railways using motor buses 

Companies in eity service including street rail- 
ways 

Steam railroads using motor buses 


Foreign Sales 


Number of American motor vehicles sold outside 
U. 8S. 

(U. S. exports and output in Canadian plants 
owned by U. S. firms) 

Per cent of production sold outside U. S 

Value of motor vehicles, parts and tires exported 
from U. S. and Canada 


11% 


$265,000,000 


Motor Vehicle Retail Business 


Total car and truck dealers 

Total repair shops 

Total retail outlets, duplications eliminated 
Wholesalers 

Retail gasoline outlets 








| greater 











= Leads Way Way Out 


Of Depression; 
Sees °37 Highs 


By GERRY SCHURMAN 


DETROIT.—The past year saw 
the automobile industry lead the 
nation out of the woods and set 
up new all-time records in addi- 
tion to eclipsing all marks since 
1929. 

Production for the year of cars 
and trucks will total 4,565,000 
units, compared with 4,119,811 in 
1935 and 5,621,715 in 1929 accord- 
ing to figures revealed by the 
Automobile Manufacturers Assn., 
in its “Preliminary Facts and Fi- 
gures.” 

New items in the ledger of all- 
time highs include: 

1 Total passenger car registra- 
tions in the United States. 
Total motor truck and com- 
mercial car registrations in 

the United States. 

Total motor bus registration 
in the United States 

4. World motor vehicle registra- 
tion. 

Retail sales of trucks and 
commercial cars in the United 

States. 

6 Aggregate taxes paid by mo- 
tor vehicle users in the 

United States. 


qT Gasoline consumption. 


car production in 


and trucks | 


Passenger 
1936 totaled 3,767,000 


798,000. In 1929 the figures were | 


4,794,898 and 826,811, respectively 


At the close of the year it is||| 


estimated there are 28,270,000 cars 
and trucks on the road 
United States. In 1929, there were 
only 26,501,433. Of the 1936 figure 
24,250,000 were passenger cars 
and 4,020,000 trucks; in 1929: 


| 121,589 and 3,379,854. 


World Total Up 
World registration in 1936 
jumped to an estimated 40,000,- 
000, against 34,876,837 in 1929. 
Although taxes have been 





i] 


in the} 


23,- ||| 


showing a steady growth and set | 
a new high last year, some of the | 


increase can be attributed to the 
number of cars 
trucks in use. 
vehicle users paid out $1,400,000,- 
000 in taxes. In 1929, the total 
was only $929,479,997, but at that 


| time the federal tax had not been 


placed on petroleum products. 
Automobile and truck users paid 
14 per cent of all taxes from all 


||| sources, federal, states, and local 


last year. 

The automobile industry last 
year was the largest user of gaso- 
line, steel, rubber, malleable iron, 
mohair, lubricating oil, plate glass, 
nickel and lead. 

The importance of the auto- 
mobile in the present day picture 
is emphasized by the fact that 
48,500 communities in this coun- 
try are served exclusively by 
trucks. 

Foreign Sales 501,000 

Foreign sales of cars and trucks 
in 1936, totaled 501,000 with 11 
per cent of domestic production 
sold outside this country. 

There are at present 41,200 car 
and truck dealers in the United 
States and 97,500 repair shops. 

Gasoline consumption in setting 
a new high, totaled 17,900,000,000 
gallons with a retail value of 
$3,300,000,000, including taxes. 

As the industry swings into q 


1} new year the conviction that 1937 


if not pass 1929 is 


will equal, 
in the trade. 


firmly entrenched 


| The acceptance of new models has 


already indicated that the prob- 
lem will not be how to sell cars. 


1| but how to make deliveries fast 


enough. 
Credited last year with showing 


| the nation how to forget a de- 


pression and establish new highs 
the automobile industry is ex- 
pected to go still further in 1937 
If you doubt it, just watch. 


and | || 
Last year motor | 














Facts and Figures 


Automobile Industry 


DURING 


1929 
By AUTOMOBILE MANUFACTURERS ASSN. 


Production and Value 


Car and truck factory sales, U. S. and Canada ... 
Passenger cars 
Motor trucks 


5,621,709 
4,794,898 
826,811 

22% 
$2,981,141,842 
$ 595,504,039 
$3,576,645,881 


Wholesale value of trucks, U. S. and Canada 
Wholesale value of cars and trucks combined .... 
Wholesale value of parts and accessories for re- 
placements, and service equipment 
Wholesale value of rubber tires for replacement. . 
Motor vehicles, accessories, service equipment and 
replacements of parts and tires 


$576,000,000 


$5,142,315,542 


Registration 


Motor vehicles registered in U. S. 26,501,443 
23,121,589 
3,379,854 
34,876,837 


16% 


$929,479,997 
$431,311,519 


Automobile’s Relation to Other Business 


Automotive industry is the largest purchaser.of 
gasoline, rubber, steel, malleable iron, mohair, 
lubricating oil, plate glass, nickel and lead. 


Number of carloads of automotive freight shipped 
over railroads 


Rubber used by automobile industry 

Plate glass used by automobile industry 
Steel used by automobile industry 

Lumber, hardwood, used by automobile industry. . 
Copper used by automobile industry 

Lead used by automobile industry .......... 
Zine used by automobile industry 

Tin used by automobile industry 
Aluminum used by automobile industry 
Nickel used by automobile industry 
Gasoline consumption by motor industry 
Gasoline used by motor vehicles (gallons) 


Gasoline consumption by motor vehicles, retail 
es ee ins obs oben case cach $3,385,389,479 


Lubricants used by motor vehicles (gallons) 450,000,000 
Number of tires shipped 74,591,550 
Crude rubber used by motor industry (pounds) .. 932,950,000 


3,667,792 
84% 

73% 

18% 
17.7% 
15.7% 
31.2%, 
5.5% 
23.6% 
87.4% 
26% 

80% 
15,617,784,000 


Motor Trucks and Buses 


Motor trucks in use 

Total special motor truck taxes 

Trucks represent 14% of all motor vehicles 
Number of truck drivers 

Motor buses owned 

Number of buses in revenue service 
Number of buses in local or transit service 
Buses used by consolidated schools 

Buses used by strect railways 

Street railway operators using motor buses 
Steam railroads using motor buses 


Foreign Sales 


Number of American motor vehicles sold outside 
U. 8S. 

(U. S. exports and output in Canadian plants 

owned by U. S. firms) 

Per cent of production sold outside U. S. 

Value of motor vehicles, parts and tires exported 
from U. S. and Canada 


997,111 


$631,643,731 


Motor Vehicle Retail Business 


Total car and truck dealers 


Total repair shops 
Total retail outlets, duplications eliminated 


Wholesalers 
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N ew Cars’ Retail Value Rises Sharply i in November 
A ggregate for 11 Months 


U P 23% Over 1935 Period 


WASHINGTON.- —The value afl. 
retail sales of new passenger au- 
tomobiles shows a marked in- 
crease from October to November, 
according to the preliminary ad- 
justed index figures announced 
this week by the bureau of: foreign 
and domestic commerce. 

The index, which makes allow- 
ance for the number of days as 
well as for seasonal movements, 
was 151.5 in November, on the 
basis of the 1929-1931 average as 
100, compared with 85.5 in Oc- 
tober and 83.0 in September. 


Sales in November; according»——— 


which are about to meet will cor- 
rect this inequality and restore 
highway funds to highway uses so 
that the automobile industry may 
continue to employ more and 
more men at good wages. 

“In the ensuing prosperity of 
the industry, independent auto- 
mobile manufacturers will share 
substantially. A notable feature 
of automobile history during the 
past year has been the fine show- 
ing made by the small manufac- 
turers, small only in contrast to 
their gigantic competitors.” 





Index of the Dollar Value of Retail Sales of New Passenger 


Automobiles 
1929-31—100 
Without Seasonal Adjustment With Seasonal Adjustment 
1934 1935 1936 1934 1935 1936 

January ...... 22.8 51.5 69.3 33.5 75.0 102.0 
February ..... 45.7 72.7 65.5 54.5 86.5 89.5 
EE 4 6. 6 504 68.4 100.2 117.8 64.5 94.5 101.0 
BE ose 66 vos 87.9 116.7 142.3 59.0 78.5 93.5 
ES eee 78.1 98.4 138.6 55.5 70.0 93.5 
SE ais'aie wae oa’ 84.6 104.9 139.3 63.5 78.5 109.5 
2 ee 73.9 89.1 117.3 67.0 81.0 104.5 
ES 6 a0:06:0.0'¢ 63.1 80.2 92.9 56.0 75.0 92.0 
September ..51.9 50.1 71.0 53.0 79.0 83.0 
October ....... 47.3 53.3 *56.5 59.0 82.0 *85.5 
November ....39.2 96.6 p113.7 63.0 113.5 p151.5 
December ..... 27.7 90.6 49.0 106.5 
Annual Index. .57.6 83.8 7103.5 
*Revised. p—Preliminary. tEstimated. 


to the preliminary figures, were 
about 18 per cent higher than in 
November, 1935, and 190 per cent 
greater than in November, 1934. 
Daily average sales, without sea- 
sonal adjustment, increased about 
101 per cent from October to No- 
vember, it is shown. The aggre- 
gate value for the first 11 months 
of this year was about 23% per 
cent above that for the corres- 
ponding period of last year, and 
about 70 per cent higher than the 
first 11 months of 1934. 


Hoffman Urges 
Better Roads to 
Help Business 


SOUTH BEND, Ind.— “Motor 
vehicle travel in the United States 
last year, in terms of car mileage, 
exceeded 200,000,000,000 miles—a 
transportation record hitherto un- 
equalled in any country,” Paul G. 
Hoffman, president of Studebaker 
Corp., declared this week. “Well 
merited has been the credit given 
to the automobile industry for 
helping this country out of the 
depression. But think what it 
would mean to our workers, our 
farmers, our business men if we 
could increase motor travel to 
400,000,000,000 miles a year. 


“Before that can be attained, 
the capacity of our street and 
highway system must be enorm- 
ously expanded, for it is inade- 
quate for even the traffic of to- 
day,” said Hoffman. 


“Arterial streets must be im- 
proved. In our largest cities ele- 
vated thoroughfares are called 
for. Highways must be straight- 
ened, widened, traffic lanes sepa- 
rated, underpasses built, curves 
and grades made safe. Hundreds 
of thousands of miles of American 
roads are today unsafe for 
modern motor transport. We need 
more highways, we need better 
highways and safer highways. 

“In the face of urgent need of 
every dollar of road money for 
roads which will save lives and 
promote business, we find hun- 
dreds of millions of dollars of 
license fees and gas taxes diverted 
to unfair and illogical uses not 
connected with pavement con- 
struction of maintenance. 


“T believe that the legislatures 





= Ss 
"37 Dodge Truck 

Meetings Will Be 

Held in 32 Cities 


DETROIT. — Complete outline 
of the 1937 Dodge truck and 
commercial car merchandising, 
advertising and sales promotion 
plans will be discussed at large 
dealer introductory meetings in 
32 principal cities, Jan. 4, to Jan. 
15, according to Joseph D. Burke, 
director of truck sales for the 
Dodge division of Chrysler Corp. 

Commenting upon these meet- 
ings and their purpose, Burke 
made the following statement: 

“During 1937 we expect to 
effect the most comprehensive 
and complete truck sales program 
in the history of the company in 
our effort to reach new high 
sales levels. 


“Definite arrangements have 


Like last 
it is probable that a great 


all forms of sales aids. 
year, 


newspaper advertising because of 
its value to dealers in given lo- 
calities.” 

The dates of the meetings and 
the cities in which they will be 
held, follow: Detroit, Jan. 4; 
Pittsburgh, Jan. 5; New York, 
Jan. 6; Boston, Jan. 7; Washing- 
ton, Jan. 8; Philadelphia, Jan. 11; 





Chicago, Jan. 4; Indianapolis 
Jan. 5; Cincinnati, Jan. 6; Cleve- 
land, Jan. 7; Buffalo, Jan. 8; 


Syracuse, Jan. 11; Scranton, Jan. 
12; Minneapolis, Jan. 4; Omaha, 
Jan. 5; Kansas City, Jan. 6; Okla- 
homa City, Jan. 7; Dallas, Jan. 
8; San Antonio, Jan. 11; St. Louis, 
Jan. 4; Memphis, Jan. 5; New 
Orleans, Jan. 6; Birmingham, Jan. 
7; Atlanta, Jan. 8; Jacksonville, 
Jan. 9; Greensboro, Jan. 11; Salt 
Lake City, Jan. 4; Los Angeles, 
Jan. 7; San Francisco, Jan. 9; 
Portland, Jan. 11; Seattle, Jan. 
12 and Denver, Jan. 15. 


Nash Sales Leap 


BOSTON.—Sales activity in New 
England for Nash cars shows a 300 
per cent increase over the same 
period of a year ago, according to 
R. G. Paine, vice-president of the 
Nash New England Co. 





been made to utilize practically | 


deal of stress will be placed upon | 














NEW ENGLAND’S CONTRIBUTION to the sales convention of Federal Motor Truck Co. is shown 
as dealers and distributors arrived in Detroit. On the car steps are: J. B. deCosta, Worcester, Mass.; 


J. J. Gallagher, Providence, R. I., and Edwin Larson, Worcester, Mass. 


On the platform, left to right: 


Carl Loud, district manager; R. J. Tousignant, Lowell, Mass.; J. V. Adley, Bridgeport, Conn.; LeRoy Kel- 


logg, Providence; Harry Sherman, Norwich, Conn.; A. Santos, New Bedford, Mass.; 


Boston; A. J. Cole, Bangor, Me.; and J. Fitzpatrick, Burlington, Vt. 


L. W. Ricketson, 
(See story on Page 12.) 





Housewives Rank Second 
In Purchase of Chryslers 





DETROIT. —Chrysler’s appeal © 


to the feminine motorist is strik- 
ingly illustrated by the fact that a 
recent tabulation of sales accord- 
ing to occupations of purchasers, 
showed that 6.9 per cent of this 
company’s cars were bought by 
“housewives.” Under this heading 
come all women not otherwise 
employed. In many cases the car 
was paid for by the husband, but 
the choice unquestionably was 
made by the woman herself. 

Chrysler engineers and design- 
ers see in this the vindication of 
their old-established policy of 
catering to the motoring needs of 
the fair sex. 

Salesmen are the largest pur- 
chasers of Chrysler cars, accord- 
ing to the vocational survey 
quoted. This survey covers the 
first nine months of 1936, which 
means that it gives a cross sec- 
tion of the important buying 
seasons. The salesmen bought 
10.6 per cent of the Chryslers sold 
in the period. Housewives ranked 
next. Third came merchants, who 
bought 6.4 per cent. Managers 
were next with 5.6 per cent. 

Persons listed as “retired” 
ranked fifth with 4.6 per cent. 
Doctors bought 4.3 per cent of the 
Chrysler output, according to this 
survey. 


Farmers bought 3.6 per cent of | 


the total. Executives, lawyers, 
teachers, clerks and manufactur- 
ers, 
list of the first 12 groups in the 
order of their preference. 


Moves Sales Office 


NEWARK, N. J.—Jadson Motor 
Products Co. has moved its sales 
offices from its New York warehouse 





to 1060 Broad St., Newark. The 
warehouse stock continues at the 
old New York address. 


in that order, complete the} 





Earlier Opening 
Is Set for 1937 
N. Y. Car Show 


(Continued from Page 1) 


than would otherwise have been 
employed in the automobile and 
body manufacturing industry 
alone. It is estimated that 55,000 
workers in allied and dependent 
industries owe their fall and win- 
ter employment to this new pro- 
gram, making a total additional 
holiday season employment of 
175,000 factory workers. 

With the completion of the 
second year of this stabilization 
program, reports indicate an in- 
crease in average annual earn- 
ings of $469 for all individual 
workers since 1934. 

“The next show, which will open 
two weeks earlier than the 1936 
show, is expected to make more 
efficient the distribution of the 
special chassis and demonstrating 
units that are so important a part 
|of these industrial exhibitions,” 
Reeves further stated. “The earlier 
date was recommended by auto- 
mobile dealer associations, which 
will hold local shows during the 
| four weeks following the New 
York affair.” 

The show committee in charge 
|}of next year’s affair will include 
| Alfred H. Swayne, General Mo- 
tors, chairman; Byron C. Foy, 
Chrysler, and Paul G. Hoffman, 
Studebaker, with Alfred Reeves, 
manager. 





— 














DEALERS AND SALESMEN 


eagerly inspect the 1937 line of 
Federal trucks at the recent Federal Motor Truck Co.’s sales conven- 
tion in Detroit recently. In addition to the cab-over-engine models, 
Federal also announced a new group of conventional trucks, com- 
pletely restyled. 


(See story on Page 12.) 








Blanchard Gets 
Secretarial Post 


On Staff of SAE 


NEW YORK.—Donald Blanch- 
ard, former editor of Automobile 
Trade Journal, has joined the So- 
ciety of Auto- 
motive Engi- 
neers headquar- 
ters staff, ac- 
cording to John 
A. C. Warner, 
secretarY and 
general mana- 
ger of the so- 
ciety. 

Blanchard will 
be secretary of 
the SAE engi- 
neering rela- 
tions committee. 

Charged with supervision of all 
contacts between the SAE and 
outside agencies, this committee 
has been faced with demands for 
constantly increasing service ever 
since its organization more than 
a year ago. Particularly has the 
need become great for a more 
thorough continuing contact be- 
tween automotive engineers and 
technicians of administrative and 
regulatory agencies to remove 
technical safety matters from the 
argumentative class by providing 
an uninterrupted supply of needed 
engineering facts. It is to this 
task in particular that Blanchard 
will devote a major part of his 
time. 


After graduating from Columbia 
University in 1915, with the degree 
of electrical engineer, Blanchard 
served as an officer in the U. S. 
Navy and worked for some time 
in the machinery field before be- 
coming a business paper editor. 

Blanchard is a full member of 
the SAE and is vice-chairman of 
its Philadelphia section. He is a 
brother of Harold F. Blanchard, 
technical editor of “Motor,” who 
is also a member of the Society. 








Don Blanchard 


Mich. Legislators Aim 


At Uniform Traffic Code 


LANSING, Mich.—Twelve mem- 
bers of the Michigan legislature 
have been appointed to a com- 
mittee to formulate a uniform 
traffic code for cine state. The 
committee will function under the 
legislative council of the legisla- 
ture. 

Members of the committee are 
State Senator John C. Wickstrom, 
of Norway, and State Representa- 
tives Frank J. Calvert, of High- 
land Park; Byron Courter, Imlay 
City; George O. Harma, Hough- 
ton; Joseph L. Kaminski, Detroit; 
Samuel Kircher, Kawkawlin; 
Frank Murphy, Detroit; Ralph 
Rowell, Ironwood; Louis Priehs, 
Mt. Clemens; Louis C. Schwinger, 
Saginaw; Charles W. Snow jr., 
Jackson, and C. Dodge Williams, 
Charlotte. 
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Equal Representation on ASI Show Committee Seen 


MEWA Names Four Men 
Instead of Usual Three 


CHICAGO.— An announcement 
that is taken to indicate a new 
inter-association plan of appor- 
tionment was made this week 
when the Motor and Equipment 
Wholesalers Assn., through B. W 
‘Ruark, general manager, released 
the identity of its representatives 
on the 1937 Automotive Service 
Industries show committee. 

Four men instead of three will 
function for the MEWA on the 
show committee, the interpreta- 
tion being that this association as 
well as the National Standard 
Parts Assn. and the Motor and 
Equipment Manufacturers Assn 
will have equal representation. 


Threatened to Quit 

In the past, the NSPA had six of 
the 12 show committee members, 
three each for their jobber and 
manufacturer divisions, while the 
MEWA’ and MEMA had three 
apiece. This apportionment 
brought a protest from. the 
MEWA last summer, along with 
a threat to withdraw and stage 
its own show. 

The Motor and Equipment 
Wholesalers Assn. members on 
the show committee include W. 
F. Wilkerson, Casper, Wyo.; H.D 
Dinkmeyer, Chicago; B. J. Oppen- 
heimer, Kansas City, Mo., and A 
L. Treitman, Newark, N. J. 


MEWA headquarters also made 
known that H. B. Miller, Dayton. 
O., has been selected as a member 
of the executive committee, the 
other four members being the 
officers recently elected. 

The association has suggested 
“Congress of Wholesaling Indus- 
tries” as the name for the all- 
jobber group to be formed along 
national and state lines and to 
embrace all industries. 


Laud New Agreements 

Considerable satisfaction is re- 
ported among jobbers over dele- 
tion of rule number seven of the 
proposed code for the petroleum 
industry. E. T. Satchell, former 
MEWA president and a member 
of the association’s petroleum in- 
dustries activity committee, inter- 
preted the dropping of this rule 
as destroying lease, agency and 
other exclusive dealing agree- 
ments “through which a large 
section of the filling station mar- 


IAA Elects Staff; 
Sets Show Dates 


CHICAGO.—Following the elec- 
tion of officers for 1937, the 
Illinois Automotive Assn. this 
week fixed Apr. 24 to 28 as the 
dates for the annual trade show 
under its sponsorship. The expo- 
sition will be held at Navy Pier, 
scene of the Automotive Service 
Industries show last month. 

A. J. Cole, executive secretary 
of the association and its show 
manager, stated that over 90 per 
cent of all available space has 
been “definitely contracted for by 
the most outstanding group of 
manufacturers that have ever 
been in our show.” 

G. A. Brunelle, Chicago Auto 
Parts, Inc., was elected president; 
C. W. Pearsall, Ahlberg Bearing 
Co., vice-president; G. Unverzagt, 
Minnesota Mining & Mfg. Co., 
secretary; and L. W. Hesse, Motor 
Car Supply, treasurer. 

Other directors chosen in addi- 
tion to the officers include: A. J. 
Christiansen, Christiansen Auto 
Parts; L. T. McAuliffe, Keasbey & 
Mattison Co.; J. F. McDermott, 
McDermott Equipment Co.; J. A. 
Wheatley jr., U. S. Asbestos Di- 
vision; and O. W. Hall, General 
Electric Co. 

An added service announced by 
the IAA is the institution of an 
employment department for its 
members. 





ket is closed to jobbers.” He also 
stated that there is doubt now 
as to the legality of such agree- 
ments, according to the opinion 
of able legal authorities. 

A recommendation receiving 
serious consideration is that the 
MEWA develop a merchandising 
campaign “promoting the idea ot 
quality trade-marked merchandise 
as a counter to the ‘genuine’ prac- 
tice appeal of car assemblers, and 
mass selling appeals of other 
types or channels of distribution 
in competition with jobbers.” 

The board of directors has been 
authorized to appoint a committee 
by way of developing ways and 
means to give effect to the pro- 
gram. 


Continued Gain 
In 1937 Is Seen 
By Oil Industry 


NEW YORK.—“The petroleum 
industry enters 1937 with its house 
in good order. It has expectations 
of a growing demand for petro- 
leum products, and offers every 
assurance that the progress made 
in 1936 in establishing industrial 
stability, scientific research, and 
improved service to the public 
will continue,” according to Axtell 
J. Byles, president of the Ameri- 
can Petroleum Institute in a 
year-end statement. 


“Preliminary reports for 1936 
indicate that U. S. production of 
crude oil, refinery runs to stills, 
and motor fuel consumption 
reached new highs. Crude oil out- 
put is estimated at 1,092,600,000 
barrels, or 8 per cent above 1935. 
and slightly above the previous 
record output of 1929. Increased 
demand for refined products, par- 
ticularly motor fuels and lubri- 
ecants, lifted to an estimated 1,- 
063,000,000 barrels the total 
quantity of crude oil run to re- 
finery stills. This total is some 
100,000,000 barrels above 1935, and 
17.7 per cent above the previous 
high of 1929. 

“Total domestic consumption of 
motor fuel is estimated at 20,- 
118,000,000 barrels, or 10 per cent 
above the 1935 peak. This should 
be a boon to depleted governmen- 
tal treasuries, which through re- 
tail sales taxes on gasoline, now 
averaging nearly 40 per cent, de- 
rive the largest financial benefit 
from the production and con- 
sumption of this commodity. 

“Satisfactory progress is being 
made by the industry in assuring 
continuance of its ability to meet 
growing demand. 

“The industry, which employs 
about 1,000,000 workers, has in- 
creased employment approxi- 
mately by 200,000 since the de- 
pression low-point. Wages higher 
in purchasing power even than 
those of 1929 are being main- 
tained, despite a reduction of 
around 30 per cent in working 
hours. The industry’s total 1936 
payroll is estimated at $1,500,000,- 
000.” 


Dr. Thomas Heads Staff 


At Chrysler Institute 
DETROIT. —FredM. Ze der, 
vice-chairman of the board of 
Chrysler Corp., announces the ap- 
pointment of Dr. James Shelby 
Thomas as the head of the staff 
of the Chrysler Institute of En- 
gineering. He will be assisted by 
Profs. J. J. Caton and H. C. 
Anderson in the direction of the 
affairs of this educational organ- 
ization. 

Dr. Thomas comes to the Chrys- 
ler Institute from the Clarkson 
College of Technology, of Pots- 
dam, N. Y., where he had served 
as president since June, 1933. 











LEVEL AS A BILLIARD TABLE.—Despite the fact that the new 
1937 Hudsons and Terraplanes are two inches lower than the preced- 
ing models, floors have been kept level. Here is Marc Catton, Pacific 
Coast billiard star, shown making a “draw” shot on the flat floor of 


a new Hudson Eight. 


Grant Outlines Industry’s 


Efforts to Help Dealers 


DETROIT.—The automobile in- 
dustry, although basically a 
wholesale setup, is actually more 
retail-minded than _ wholesale- 
minded, in the opinion of R. H. 
Grant, vice-president in charge ot 
sales for General Motors Corp. 

Speaking be- 
fore a_ special] 
luncheon meet- 
ing of the 
Wholesale Mer- 
chants’ Bureau 
at Hotel Statler 
Dec. 29, Grant 
outlined the 
transition ofthe 
automobile _in- 
dustry from the 
early days of 
strict wholesal- 
ing to the pres- 
ent system of following sales 
straight through to the ultimate 
purchaser. 

“Dealer relationship is impor- 
tant,” Grant stressed. “They must 
make money in addition to mere- 
ly making sales.” 


R. H. Grant 


The five major points of auto- | word. 


mobile merchandising were’ out- 
lined by Grant as follows: 
The manufacturer must not 
only build an organization, 
but must keep it functioning 
smoothly at all times. 
The product must be distri- 
buted in the right quantity 
to the right place at the right 
time. 
The 
moted, both to the retailer 
and to the consumer. 
The manufacturer must see 
that his retailers are well 
managed and make every effort 
to make good merchants of his 
dealers. 
5 The product must be serviced 
in a manner fair and equit- 
able to both the retailer and the 
consumer. 
Commenting on the importance 


Chicago Meeting Set 


By Engine Rebuilders 
INDIANAPOLIS.—Chicago was 
selected for the 15th annual con- 
vention and meeting of the Au- 
tomotive Engine Rebuilders Assn., 
June 21-24. 

Officers for 1936-37 are: L. C. 
Smith, president, Chicago; John 
L. Heckman, secretary, Chicago; 
C. W. Yount, treasurer, Indian- 
apolis; P. C. Young, first vice- 
president, Toronto; James Pringle, 
second vice-president, Springfield, 
Mo., and R. G. Patterson, execu- 
tive vice-president, Indianapolis. 


product must be pro-| 





of dealer relationship, Grant dis- 
cussed GM’s efforts to keep its 
dealer body functioning efficient- 
ly through the depression, when 
bad times took a great toll of 
its dealers. At this time GM be- 
gan a series of dealer councils, 
at which groups of dealers were 
called to Detroit to discuss their 
problems with a committee of 
officials headed by Alfred P 
Sloan jr., GM president. During 
these councils an amplified liqui- 
dation clause was put in effect 
and contracts were made fairer 
and less one-sided, in the belief 
that the manufacturer must share 
the burden with the dealer rather 
than feel the transaction was 
closed when the order left the 
factory. 

Grant believed the outlook for 
the automobile industry is “in- 
definitely good,” and pointed out 
that certain phases related to 
economic recovery have not yet 
made their appearance. Building 
and railroads can be more active 
he said, before prosperity is 
really back in every sense of the 


“There is a long period ahead 
to push for sales,” Grant told the 
meeting. “National issues, though 
played up by alarmists, are not 
as important as economic issues. 

“Records set in 1929 will be 
broken; GM this year broke all 
records from a sales standpoint. 

Speaking of a saturation point, 
Grant said he looked for an ulti- 
mate market of 35,000,000 cars. 

Factors offering resistance to 
sales, he said, were taxes, con- 
gestion in cities and on highways, 
and drastic safety laws. 


Space is Selling Fast 


For Maintenance Show 
MINNEAPOLIS.—Over 100 booth 
spaces have been sold to date for 
the first annual Northwest Auto- 
motive Maintenance show to be 
held at the Minneapolis Audi- 
torium, Apr. 8 to 11, under the 
direction of the Automotive Boost- 
ers Club, Northwest No. 8. 

The show will be open only to 
men in the automotive field and 
free tickets are to be distributed 
widely throughout the eight states 
of Minnesota, North Dakota, 
South Dakota, and parts of Mon- 
tana, Wyoming, Iowa, Wisconsin 
and Michigan. On the show com- 
mittee are Wallace C. White, 
chairman; R. L. Boland, I. M. 
Carlblom, L. C. Gehring, Lew 
Gorgen, D. L. Lindborg, Fred J. 
Marsh sr., A. H. O’Dowd jr., F. P. 
Prescott, A. F. Snyder and George 
Roth. 


Pontiac Retail 


Deliveries Set 
Record In Dee. 


PONTIAC, Mich.—Retail deliv- 
eries of new Pontiac cars in the 
tirst 20 days of December nearly 
doubled those of the comparable 
period of 1935 and established a 
new all-time high for this season 
of the year, C. P. Simpson, gen- 
eral sales manager, announced 
this week. 

First 20-day sales this December 
totaled 14,445 new cars as com- 
pared with 7,553 to Dec. 20 last 
year, and with 10,694 in the first 
20 days of November, 1936, Simp- 
son said. Sales to Dec. 20, 1936, 
were 28 per cent more than for 
the full month of December, 1935, 
he added. 

Although the plant has been 
breaking all production records 
for this time of year, Simpson an- 
nounced that practically no dent 
is being made in accumulated un- 
filled orders and that no favor- 
able build-up of field stocks has 
yet been possible because of the 
sustained retail demand. 


Graham Sales 
Increase 46% 
In Ten Weeks 


DETROIT.—Graham retail sales 
from Oct. 1 to Dec. 10, increased 
830 cars or 46 per cent over the 
retail sales total for the similiar 
period in 1935, according to F. R. 
Valpey, general sales manager of 
the Graham-Paige Motors Corp. 

“In the 10-week period ended 
Dec. 10, 1936 we delivered at re- 
tail 2,636 cars,” continued Valpey. 
“Contrasted with 1,803 cars, our 
retail delivery figure for the sim- 
ilar period in 1935, this shows an 
increase of 830 cars or 46 per cent. 
Both 1937 and 1936 models are 
included in this total. 

“During the same 10-week pe- 
riod retail deliveries of the new 
1937 Grahams increased 500 per 
cent over the new model retail 
deliveries charted for the corres- 
ponding period last year. This 
year, from Oct. 1 to Dec. 10, we 
delivered at retail 1,458 of the 
1937 models compared with 247 
new models delivered between 
the same dates in 1935. This is a 
gain of 1,211 cars or 500 per cent.” 


Kirkpatrick Heads 


Cadillac Division 


DETROIT.—Appointment of C. 
R. Kirkpatrick as manager of a 
newly-installed used car depart- 
ment was an- 
nounced this 
week by Nicho- 
las Dreystadt, 
general mana- 
ger of Cadillac- 
LaSalle. Crea- 
tion of the post 
is the first step 
in an expanded 
program 
through which 
this General 
Motors division 
G, Bikpatics oi asst 
dealers in the promotion of used 
car sales. 

Kirkpatrick entered the auto- 
mobile business as an Evansville, 
Ind., dealer in 1913. He was form- 
erly connected with the Cadillac 
factory field staff and served with 
the Louisville and Minneapolis 
distributorships, acting as branch 
manager for the latter. Most re- 
cently he was merchandising 
manager in Boston for another 
automobile company. The new 
unit will function under the Cad- 
illac-LaSalle sales department. 
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One sacred pledge we make our friends here 
and now. This publication, God willing and so 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the auto- 
motive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, wholly through 
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Resolved: Stop Tax Diversion 


ghee in these United States in 1935 dug deeply 
into their pockets to pay $147,142,209 for 11,130 
miles of highway which they did not get. Somewhere be- 
tween the purse and the pavement these funds were 
diverted to other purposes. As a result, or at least partially 
as a result, motor fatalities in 1936 are likely to reach a 
new all-time high. 

It goes without saying that in 1936 an equally large 
portion of road funds will be taken from a much larger 
total collection so that the amount diverted this year was 
greater than in 1935. Taxes placed upom automobiles this 
year are estimated at $1,400,000,000 as compared with 
some $900,000,000 in the banner production year of 1929. 


That motorists are paying their full share of the tax 
burden without serious dissention, is mute testimony to 
the high regard in which the average owner holds his 
motor car. It is this regard that has made the motorist a 
willing tax victim in the past. It is this regard that has 
made the automobile industry possible. And the automo- 
bile industry has done much to make prosperity possible 
throughout the length and breadth of our land. 


One of the most serious things that could happen to this 
industry would be to have motorists lose this high regard 
for his car as a means of transportation. This can happen 
when highways become so congestioned that hazards in- 
crease and driving becomes a drill rather than a diversion. 
The addition of 11,000 to 12,000 miles of highway each 
year—which are already bought and paid for so far as 
the motorist is concerned—would do much to stave off 


that unhappy day. 

Many states already have adopted constitutional amend- 
ments that make the shifting of highway funds to other 
purposes illegal. There is no reason why such action should 
not become universal. The industry can well put at the 
head of its New Year’s resolution list the simple line: 
“Stop tax diversion now!” 


Keep the Used Cars Moving 


S USUAL at this time of year used car stocks are 

showing a tendency to back up. A top heavy accumu- 
lation of used cars will seriously interfere with new car 
movement. It is true that the dealer, in order to keep his 
used car stock in balance, must make almost twice as 
many used car sales as new. Therefore, it seems logical 
that twice as much effort must be put forth on his used 
car department as he puts forth on his new car 
department. 


Should a shortage of new cars develop the dealer would 
have sort of a left-handed “opportunity” to improve his 
present used car condition. But it would seem short- 
sighted to sit back and wait for any such development. 
Every effort should be made during the so-called quiet 
new-car selling months of January and February to pare 
used car stocks down to the bone. People will buy used 
cars now just as they will buy new cars in the fall. But 
they must be sold. Factory sales departments are making 
a valiant effort to co-operate with dealers in this regard 
in the advertising and radio broadcasts. Be sure you take 
full advantage of the help they are giving. 


oe 
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By George M. Slocum 


Stop For a good many 
License years I have known 
Extensions that one could not 
“stand on one leg” 
but it is only during the past two 
holiday weeks that I learned how 
almighty important “one tiny 
finger” on one hand could be. You 
see, I am what is known in the 
trade as a “one finger operator” 
on the typewriter and that seems 
to be about the only way I have 
of getting any thought I may 
have on to white paper. The fact 
is that I am forced to dictate this 
with one hand encased in a plaster 
cast that makes it look and feel 
for all the world like a penguin’s 
flipper. 
* * * 
PROBABLY because it is the 
first of the year, I would like to 
direct attention to the policy in 
some states, of extending from 
month to month, the time during 
which new license plates may be 
secured. I assume that Michigan 
is one of the worst offenders be- 
cause for the past several years, 
each Secretary of State has ap- 
parently vied with his predecessor 
in granting extensions until only 
a few give serious thought to the 
law which requires new license 
plates each year until the begin- 
ning of the second quarter. It is 
obvious that this concession, ori- 
ginated during the depression 
years, might have had some justi- 
fication for a limited extension. 
But I hope that this year, 1937, 
will show a marked trend toward 
abolishing this system which is 
wrong in so many ways that I 
find it hard to defend it for any 
good reason, 
* * * 


OF COURSE the reason for 
granting these extensions*is the 
same political strategy which 
plasters the name of the incum- 
bent Secretary of States all over 
the registration cards and owners’ 
certificates. I am surprised that 
no secretary has yet thought of 
placing his own name on the 
license tag itself! It is actually 
difficult to decipher the name of 
the state on some registration 
cards or driver’s licenses because 
of the prominence given that of 
the secretary. From the results 
of the last election it appears that 
this did not seem to have much 
effect on the final result so, per- 
haps, we can get some action by 
pointing out the complete fallacy 
of this program. 

cg * cs 


BUT THERE is a definite rea- 
son why automobile dealers’ asso- 
ciations and the dealers them- 
selves should protest vigorously 
wherever there is such an attempt 
for extension this season. It is 
considered an axiom that a cer- 
tain percentage of new-car sales 
are forced into earlier action be- 
cause of the desire to avoid pur- 
chase of plates for the old bus. 
So, if a stiff hand is maintained 
on the demand that new license 
plates appear on the first of Jan- 
uary, car sales can be effected 
that otherwise would be post- 
poned to the middle of the second 
quarter buying season when most 
dealers have all they can take 
care of anyway. What they would 
like, at least during normal times 
is extra business during January 
and February. 

od * * 


IF YOUR STATE is one of 
those that has suffered during 
past years as Michigan has, I 
suggest you address a letter to 
the Secretary of State calling his 
attention to the fact that he is 
actually working a hardship on 
automobile dealers and on an in- 
dustry which is trying to lengthen 
the manufacturing and selling 
season. This will take only a few 
minutes but it will pay you in 
results because from some con- 
tacts I have made I find that the 
average secretary does not real- 
ize that he is seriously injuring 
one class of our citizens for the 
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Wipe off the Steam 


In This 


Corner 


The views expressed in this column are those of our readers 
do not necessarily coincide with those of the editors. Readers 

are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Intelligent Law, Need 


Congratulations on your yarn on 
junkers and the beginning of 
your crusade. 

The first move started in Chi- 
cago along this line was in our 
Safety issue in August, 1935, in 
which we demanded safety lane 
inspection and the removal of 
cars unable to pass this inspec- 
tion from the streets. Chicago is 
going forward and doing a job 
along this line. 


Our feeling here is that indi- 
vidual effort on the part of cities 
will accomplish something, but 
that sooner or later some intelli- 
gent law having to do with the 
removal of obsolete and danger- 
ous cars must be invoked na- 
tionally. 

One of the states—Idaho, I be- 
lieve—has a law which makes it 
impossible to transfer title of a 
vehicle beyond a certain age 
which cannot pass a rigid me- 
chanical test. I believe some- 
thing of this kind should be done 
nationally, but I believe it will be 
supplemented by a compulsory in- 
spection of all cars—compara- 
tively new as well as old, at stated 
intervals, and a definition of the 
civil and criminal responsibility 
of the owner which the user or 
possessor of a car which doesn’t 
meet safety requirements. 


Our experience here would show 
that legislators are responsive to 
the necessity for laws of this sort 
and that the courts, when sus- 
tained by. public opinion, are 
capable of drastically enforcing 
laws against reckless driving. 

I believe that more crusades for 
the elimination of untrustworthy 
cars and untrustworthy drivers is 
necessary if we are to have our 
death and accident rate reduced 


purpose of benefiting another.— 
G.M.S. 


to the point that it should reach. 

A modern car in good condition, 
driven sanely, is safe. A car that 
isn’t in good condition mechani- 
cally and which is driven by an 
egotist is dangerous to the ex- 
treme, and is something that 
shouldn't be tolerated. 

This is just an expression of 
opinion, and the letter was in- 
tended as an expression of ap- 
proval for your new activity.— 
Rod Vandivert, automobile editor, 
Chicago Herald and Examiner. 


Reservation No. 1 


Please see copy of our letter 
of Aug. 18, 1936, requesting Auto- 
motive Almanac for (1936). 

You will note from the attached 
address that we are subscribers 
up to July, 1937. 

We see your “SOLD OUT” an- 
nouncement in the current issue 
of ADN. Also, the announcement 
that a bigger edition will be pub- 
lished in March, mailed to all 
ADWN subscribers. 

Please list us now for a copy 
of the March number of ADN 
Almanac.—J. H. Connell, execu- 
tive secretary, Dallas Automotive 
Trades Assn., Dallas, Tex. 


Wants Concerted Drive 


Heartily endorse your “junking” 
program, and hope 1937 will bring 
about a concerted drive through- 
out the country. 

All one needs to do to under- 
stand the peril of these out-moded 
cars on our highways, is to read 
the accident reports in our daily 
papers. How anyone can drive 
one of those things to the detri- 
ment of the nation’s life, limb 
and property is beyond me. 

Compulsory inspection, as you 
have had the courage to promote, 
appears to me to be the real solu- 
tion. Lets all get behind it, tooth 
and nail, and put it across before 
all of us are killed —A.R.M. 





AUTOMOTIVE DAILY NEWS, SATURDAY, JANUARY 2, 1937 


ut where the Homes begin . .. 


to be mostly owned by the New Yorkers who live in 
them—most of the owners are News readers! Queens 
Village on Long Island is a New York City district, 
about fifteen miles from Times Square. Of its 11,907 
families, 9,775 (82%) own their own homes, mostly 
with garages. The annual median family expenditure 
is $4,627. 

Queens Village is a good car market—one family in 
nine bought a new car in’36 (11months). Of the 1,261 
cars sold, Buick got 107 sales, Packard 30, Cadillac, 
LaSalle, and Lincoln each 3—Chevrolet 260, Plymouth 
220, Ford 181, Dodge 128, Pontiac 127, Oldsmobile 
90, Chrysler 35, De Soto 20. 

And Queens Village is a good News market. The 
News reaches 72% of Queens Village families! The 


. 


 THEANEWS FB 
Vew Vork's Licture Vewspaper 


220 EAST 42ND STREET, NEW YORK 
Tribune Tower, Chicago - Kohl Bldg., San Francisco 


second principal morning paper reaches S \ 
only 13%, the third morning paper 11%. . fed 

Queens Village is only one of the 30 New York 
City districts (outside of Manhattan) where more than 
half of the families own their own homes. In the 30 
districts—home ownership runs 63.8 % of the families, 
car ownership 78.8%; and News readership includes 
73.4% of the families. The next principal morning 
paper reaches only 11% of the families in these high 
home-owning districts. 

Folks who own homes ought to own your 1937 
model! Home owners are among the best car prospects 
in the city—and The News is their favorite medium! If 
you want to reach the most and the best of the home- 


owner car market in NewYork, you want The News! 


Air View of Queens Village homes and back-yard garages, looking 
northeast. Beyond lies Nassau County. Taken from News 
plane, Krantz, pilot, Costa. Cameraman 
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Test Record’ Plan Ups Used Car Sales in Denver 


of Auto 


Boon to Salesmen, Public 


By IRA R. ALEXANDER 


DENVER.—To increase effici- 
ency in the sale of used cars, the 
Larson-Nash Motor Co., here has 
devised a “test record—an X-Ray 
of the car” plan which provides 
salesmen and prospective buyers 
with complete data on the condi- 
tion of each vehicle. 

Under the plan, nothing is left 
to guess work as heretofore in 
most used car salesrooms. Not 
only do the “test records” enable 
salesmen to talk intelligently on 
the various cars, but it also shows 
prospective buyers just what re- 
pairs have been made and the 
general condition of the car. 


Buy on Guess Work 


“Previous to adoption of the 
plan,” says Otis L. Larson, presi- 
dent of the Nash-LaFayette 
agency, “salesmen naturally were 
forced to guess on what repairs, 
etc., had been made on the various 
cars. As a result, the prospect 
bought on that guess work and 
frequently there was trouble and 
consequently our business suf- 
fered. 

“Now when a prospect buys 
one of our used cars, he is given 
the record which has been filled 
out for that car. Along with it 
goes our guarantee that the 
vehicle is just as represented and, 
if not, we will make it good. This 
printed guarantee likewise is a 
worthwhile talking point for our 
salesmen.” 


Car Sold For 76 Cents 


An extensive advertising cam- 
paign was employed to put across 
the new policy. A used car was 
offered for sale at 76 cents each 
night for a week, with those in 
attendance selecting the car they 
believed would be sold for that 
price and then putting their 
mame and address on a card. 
Latter were placed in a hopper 


Buyers Getting 
Break in Used 
Car Markets 


PONTIAC. — Used car pur- 
chasers will get more for their 
money in the present market than 
at any other season of the year, 
declares C. P. Simpson, general 
sales manager of Pontiac. 

This is due to the fact that the 
very active new car market being 
enjoyed since the announcement 
of 1937 models in November has 
brought an exceptionally high 
grade of trade-ins to the new car 
dealer’s used car lot, Simpson said. 


“A high percentage of cars now 
being taken in trade,” said Simp- 
son, “are only one year old. The 
cars traded in are, accordingly, in 
very good shape; but because 
they are only one year old they 
command a high allowance. They 
are high priced uséd cars from 
the dealer’s standpoint, and they 
tie up a lot of his money. 

“So in order to get his capital in 
liquid form, rather than have it 
represented by high priced used 
cars on his lot, he cuts the price 
well below what he might reason- 
ably expect to get in the fast- 
moving spring selling season. He 
can’t afford to have his capital 
tied up until April, the fastest 
selling used car month of the year. 

“Our own organization is now 
in the midst of a national used 

-ear reduction campaign which ex- 

tends through the month of Janu- 
ary. As a part of that campaign 
we have recommended to our 
dealers that they cut prices on 
their used cars as much as 25 per 
cent in order to clear them out 
new, reduce their stocks and be 
in shape to take full advantage of 
the fast selling season in the 
spring.” 


and person whose name drawn 
was allowed to buy the car he had 
marked on the card. 

Of course, the used car cost 
more than the 76 cents, but stunt 
provided plenty of advertising for 
the firm’s new policy, and set up 
a@ good prospect list. More than 
4,000 persons attended the sales 
nightly. 

Proceed With Confidence 


“Thus,” declares Larson, “we 
believe we have placed used cars 
on a par with the new ones in 
regard to saleability and attrac- 
tiveness. Not only have we ele- 
vated this department in the eyes 
of the public, but also in the eyes 
of our own force. Our salesmen 
can now proceed with confidence 
and the buyers can buy with 
confidence, carrying out our used 
car department slogan: ‘Con- 
stantly Creating Confidence’.” 


1937 to Exceed 
Past 12 Months, 


Says Macauley 


DETROIT. — “Since early fall 
there has been a public demand 
for automobiles that far exceeded 
the most optim- 
istic estimates 
of the whole in- 
dustry. a 6 
keeps up and no 
outside deter- 
ring influence 
interferes, 1937 
should be one of 
the great auto- 
mobile years,” 
according to 
Alvan Macauley, 
president of 


Alvan Macauley 
Packard Motor Car Co. 


“This unprecedented demand 
for new cars since the 1937 mo- 
dels were displayed at the auto- 
mobile shows has, at the same 
time, led to a production volume 
which will round off 1936 as a 
year of splendid achievement for 
the industry. There is ample rea- 
son to feel good about 1936. There 
is also plenty of evidence that 
1937 will be*a much better year. 


“One of the major problems of 
the indus in the last four 
months has been that of trying 
to increase production sufficiently 
to match orders for these super- 
latiyely fine cars of 1937. Demand 
has been so great and accelerated 
so steadily, however, that it could 
not be done quickly enough to 
prevent a shortage of automo- 
biles, despite the most intensive 
efforts of manufacturers. 

“It has been a situation which 
lends great encouragement for 
the future to field and factory 
alike throughout the industry. It 
has also been of great aid in 
making 1936 a successful year for 
the automobile merchant. Un- 
qestionably distributors and deal- 
ers throughout the industry could 
have sold more cars if they had 
been obtainable. However, it is 
undoubtedly just as true that 
generally speaking, the produc- 
tion that volume manufacturers 
were able to attain permitted 
greatly increased employment and 
worth while profits in the selling 
field.” 


Trailer Group Formed 


DETROIT.— Incorporation papers 
of the Mobile Home Owners Assn. of 
America, new organization of trail- 
erites, will be filed in Lansing within 
a few days. 

The group, which numbers about 
200 after a month of existence, will 
seek to promote the welfare and in- 
terests of owners of mobile homes 
and to foster favorable legislation, 
and eventually bring about uniform 
countrywide laws governing trailers. 





THIS RECORD assures used car purchasers that Larson-Nash 
Motors Co., Denver, has thoroughly checked the job. Called an “X- 
Ray” of the car, the system has proved to be a help in giving used car 
salesmen something definite to talk about to prospects and creates 


confidence. 


Service Garag 


es Linked 


With Stranded Motorists 


PROVIDENCE, R. I.—Furnish- 
ing a link between stranded mo- 
torists who require emergency 
service and reputable automobile 
service establishments which can 
supply it, Mo-Tel Service, Inc., 
with main offices in the Hospital 
Trust building here, has started 
operations in Rhode Island and 
Connecticut. 


By telephoning the nearest 
Western Union office, car-owners 
in trouble can obtain help from 
the nearest authorized dealer 
service department or garage, 
which are listed in the Mo-Tel 
file in the telegraph office. A 
zoning system has been worked 
out according to makes, with each 
dealer or garageman obtaining 
business which originates in his 
territory. As far as possible, calls 
are given to firms specializing in 
the make or type of car involved 
in the breakdown. 


Motorists using the service pay 
no fee, and charges for work done 
are fixed at the standard local 
scale. Dealers and garage men 
participating in the plan pay a 
quarterly fee to the Mo-Tel com- 
pany, which covers listing in the 
directory files. 


The corporation was organized 
under Rhode Island law in Jan- 
uary, 1936, and 11 months were 
spent in working out details of 
operation and obtaining dealer- 
garage representation throughout 
the two states chosen for the first 
territorial unit. Officers of Mo- 
Tel Service are Herbert C. Hess, 
president; Edward Oakley, vice- 
president and general manager, 
and Walter H. Olsen, treasurer. 
All are Providence men who have 
been identified with industrial 
and commercial activities in 
Rhode Island for long periods. 


In developing the service, the 
company has worked in close co- 
operation with the Rhode Island 


sh- Automobile Dealers’ Assn., and 
the Connecticut Automotive 
Trades Assn., Inc. 

An extensive advertising pro- 
gram has been launched to ac- 
quaint motorists with the details 
of the service, with radio, news- 
papers, billboards and direct mail 
being employed. Displays have 
been set up in Western Union 
offices and stickers are being 
used on telegrams. 


President Hess told Automotive 
Daily News that the company 
plans to extend its service into 
other states after the Rhode Is- 
land-Connecticut operation has 
been carried on for a period. 

The Mo-Tel plan was comment- 
ed upon by President Harry M. 
Sloate, of the Connecticut Auto- 
motive Trades Assn., in his an- 
nual report at that organization’s 
convention in Hartford, Dec. 8. 
Sloate described how the CATA 
executive board had co-operated 
with the company after having 
conducted an exhaustive investi- 
gation of the entire program and 
its backers. 


Bleakley Selected Head 


Of Camden Trades Assn. 


CAMDEN, N. J.—F. Stanley 
Bleakley, of Edstan Motors Co., 
has been elected president of the 
Camden Auto Trades Assn., to 
succeed V. MacFulton, of Mac- 
Fulton, Inc., who held the office 
two years. Others elected were, 
vice-president, Morris Puro, Had- 
don Motors Inc.; treasurer, John 
H. Gardner, N. J. Auto Supply Co.; 
secretary, C. B. Richardson; 
directors, MacFulton, Samuel S. 
Keats, William G. Rohrer, Stew- 
ard C. Holman and Arthur S. 
Roache. 

After his election, Bleakley 
made a plea for a reduction in 
state motor vehicle fees, and 
urged continued opposition to any 
proposals for further diversion of 
state highway revenues to other 
than highway uses. 


Barit Predicts 
1937 Will Rival 


Business of ’29 


DETROIT.—“As a result of the 
rapid pace of the general eco- 
nomic recovery, which will be 
aided by the many extra dividends 
distributed by American corpora- 
tions, the car industry’s volume of 
business next year should be 
measurably greater than in 1936. 
This means that 1937 is practical- 
ly certain to be at least the second 
best year in the industry’s his- 
tory,” declared A. Edward Barit, 
president of the Hudson Motor 
Car Co., in a statement this week. 


“The record number of cars 
now registered includes an ab- 
normally high percentage of cars 
that are five or more years old. 
Of the total of 22,565,347 vehicles 
registered at the close of 1935, 
approximately 9,130,799, or 55 per 
cent, are now five years old or 
older. This fact implies an un- 
usually heavy replacement de- 
mand, for as purchasing power 
increases further, such old equip- 
ment will be discarded,” he 
asserted. 

“The average life of an auto- 
mobile is usually estimated at 
seven or seven and one-half years. 
This means that in 1937, the in- 
dustry is due to feel the beneficial 
effect of the final replacement of 
the 1929 production, which was 
the highest for any year on rec- 
ord, and replacement of the 1930 
output, which was also large. 
Safety features and economy fea- 
tures of the industry’s current 
models will induce many replace- 
ments of these older cars in 1937. 

“With modern cars so economi- 
cal to operate, many owners of 
older models will come to realize 
that they cannot afford to drive 
their old cars any longer. New 
car sales in 1937 seem destined to 
show a higher average unit value 
than has been the case in recent 
years. 

“This is not because prices have 
been increased, but because as in- 
comes improve, the public is will- 
ing to pay a little more for a 
better car offering greater size 
and comfort. Because of this, 
cars selling from $650 to $1,000 
should account for an increased 
proportion of the industry's total 
business in 1937.” 


35% of Vehicles 
Tested Disclose 
Need of Repairs 


LINCOLN, Neb.—It is estimated 
that 35 per cent of the cars tested 
at the new city testing station, 
need some sort of adjustment, al- 
though truck fleets are making a 
much better showing than that, 
according to Ed Boyd, assistant 
superintendent of the station. 


Three men on the testing sta- 
tion staff are checking cars 
parked on downtown streets to 
discover those with Omaha li- 
cense numbers under 15,000 which 
do not carry safety stickers. On 
such cars a placard is hung, ask- 
ing the driver to take the car to 
the station by the end of the 
week. The cars are being tested 
according to their license num- 
bers, and the station must test 
600 vehicles every working day to 
give the required two tests an- 
nually to every car in the city. 

Brake testing variations caused 
slight trouble, but the Bendix 
Corp., which installed the brake 
testing equipment, sent an engi- 
neer to Omaha to check over the 
local device. Engineer W. A. 
Tilly said that the equipment was 
operating perfectly and that the 
variations in tests are due to the 
inexperience on the part of the 
attendants. Similar trouble was 
experienced at first in Chicago, 
he said. 





Eleven years ago Paul G. Hoffman defined the 
job of the Sales Department of The Studebaker 


Corporation in these twelve words: 


TO HELP DEALERS TO SELL 
AUTOMOBILES TO THE PUBLIC 
AT A PROFIT! ’ 


Strict adherence to that program has caused 


Studebaker to be known as America’s Friend- 
liest Factory. 
Sound dealer relations carried Studebaker 


triumphantly through trying times. 


Studebaker cars today are being sold by 


dealers in volume and—at a profit. 
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Get in touch with us and learn more of the 


dealer-built Studebaker franchise. 


Happy New Year! 
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Vice-President 
THE STUDEBAKER CORPORATION, 
SOUTH BEND, IND. 
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tent on a rear-engine has been 
granted to the Ford Motor Co 
by Washington does not neces- 
sarily mean that the adoption of 
this principle by Dearborn is close 
at hand, I believe, as I interpret 
it, it simply means Ford, always 
looking years ahead, is protecting 
its idea in case it wants to use 
it. Certainly, I don’t look for 
anything to happen for a couple 
of years ahead, although I re- 
member that Edsel Ford, talking 
to the newspaper men at the San 
Diego exposition some time back 
committed himself so far as to 
say that perhaps the rear-engine 
car may be the car of the future. 
* a ~*~ 

CHRISTMAS is a milestone we 
have left behind us. So is New 
Year’s for that matter, although 
that corner was not turned until! 
yesterday. And in retrospection 
I thumb the Christmas cards that 
came to this desk and pick out 
one that I look on as a master- 
piece because of its originality 
of thought and the sentimental 
handling of the text. It was 
written by Roy H. Faulkner, 
president of Auburn-Cord, titled 
“Again Christmas,” and it reads: 

“One Christmas when I was a 
kid I had set my heart on a fire 
patrol that I saw in a shop win- 
dow—bright red it was with iron 
men painted blue and a bell that 
clanged as you pulled it along 
the floor. Mother gave me a book 
on Egypt instead. On the cover 
there was a picture of the sphinx. 
All my life I have been filled with 
a wild desire to go to Egypt and 
throw rocks at its broken nose. 

“That disappointment did some- 
thing to me. Each year I go a 
little balmy when the gift pack- 
ages appear in the store windows 





Car Illustrated is Nash Ambassador Six 4-Door Sedan $845 f.o.b. factory 


Chris 
Sinsabaugh 


and the Santas ring their bells 
on the corners. I overflow with 
good will toward men and my 
friends become nearer and dearer 
to me. I get a lump in my throat 
when cards come in from friends 
I have known—like Father Mc- 
Gonigal, who has given me, a 
Protestant, a fine friendship that 
has run like a golden thread 
through my life since I met him 
as a kid in Pittsburgh—from 
troupers I used to know when 1] 
thought I was going to be a 
second Richard Mansfield. 


* * * 


“I SHALL miss the cards this 
year from Neil McDarby, Johr 
Tainsh, Sam Grenet and the 
others that I had grown to love 
over the years, but I hope I shal 
find some solace and inspiration 
in the new names that may come 
in—cards from England, Canada 
and everywhere. Maybe this 
Christmas card thing is overdone, 
maybe they are just ‘canned 
sentiment bought in bulk and 
sent broadcast,’ but somehow I 
get a thrill in knowing that a lot 
of my friends still think of me 
and take the time to write my 
name on an envelope and let me 
know they have not forgotten me. 

* os * 


“MAYBE YOU won’t get your 
‘fire patrol’ this Christmas, may- 
be the year that is dying hasn’t 
been all that you had hoped— 
but just around the corner is a 
new year, a new book with pages 
clean—so whether you are happy 
or blue, I want you to know that 
I am thinking of you, that I am 
proud of the friendship you have 
given me, that I am for you, not 
only for the holiday season, but 
throughout the year.” 








@ As this is written, Nash 
shipments are 100% greater 
than last year. . . Nash sales 
have broken a five-year record 
.-.Nash dealers are headed for 
their greatest year since 1928. 


What’s the reason? You have 
only to compare Nash cars 
with others in the same price 
class to get the answer. Nash 
is not just ‘‘talking’’ about 
extra value but actually build- 
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Nash sales break five-year record... hundreds of dealers 
are signing up with Nash...new franchise gives dealers 
greater profits...write for full details today. 


Wow its NASH 


Get the Facts on the NEW Nash Dealer Franchise 


ing extra value into its auto- 
mobiles. They’re styled right. 
They’re engineered right. 
And they’re priced right! 


Get the facts on the NEW 
Nash franchise that protects 
dealer profits and gives larger 
dealer discounts this year. 
Address C. H. Bliss, Vice- 
President, in charge of sales, 
Nash Motors Company, 
Kenosha, Wisconsin. 
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FOR THE “PROMPT ARRIVAL” of his automobile in the famous 
London-to-Brighton race in 1896, Charles E. Duryea was awarded this 
gold medal in recognition of his victory. After being lost for 40 years, 
the medal was recently found and Duryea intends to send it to the 
United States National Museum in Washington. 





For a fortnight I have been 
meaning to write of the _ his- 
torical anniversary celebrated in 
England on Nov. 15 when 85 cars, 
all built before the end of 1904, 
revived the run from London to 
Brighton. In 1896 this was called 
“the great day of emancipation” 
in recognition of the fact that 
the speed limit had been increased 
to 20 miles per hour. The British 
say this famous demonstration in 
1896 marked the birth of the au- 
tomobile era in the United King- 
dom. It might be added that every 












starter finished. Too, it is interest- 

ing to note that the cars were 

graded as to speed. Those built in 

94, 95 and ’96 were permitted 10 

m.p.h.; '97 to 1900, 12 m.p.h.; ’01 to 

02, 14 m.p.h.; '03 and ’04 18 m.p.h. 
> - 


MY HAND has been forced by 
the receipt of a letter from the 
American pioneer, Charles E. 
Duryea, who was a participant in 
the event of 1896 and who, ac- 
cording to him, won the honors in 
what he says was a race and not 
just a tour. I doubt if Duryea 
knew of the revival of this tour 
last month. He was writing me to 
tell me about the medal he won in 
this London-Brighton affair of 40 
years ago which did not come into 
his possession until recently. So 
I says to my conscience, why not 
put this story into the column for 
the benefit of posterity? And I 
might add that I would include 
the present generation in this pos- 
terity. From this point on, there- 
fore, I’m going to let Duryea tell 
this interesting story of what 
happened four decades back. 

° * * 


“OF COURSE you know that 
prior to Nov. 14, 1896, automobiles 
were locomotives and had to go 
slow with a red flag out in front. 
The ‘light locomotive act’ changed 
this,” Duryea writes. “So this first 
tour was to celebrate a new era. 
The tour met at Hotel Metropolis 
in London and actually started on 
its way from Westminster Bridge. 
It had nearly 50 entries and 33 
started. There were two Duryea 
cars and in front of them an elec- 
tric bath chair with a maximum 
speed of about four miles an hour. 
Leaving London the tour was led 
by the first, second and third place 
winners in the 1896 French race, 
who had been brought over at 
considerable expense and had 
been given the position of honor 
in the getaway to demonstrate the 
performance of French cars. 

- * - 

“BEHIND THE bath chair, the 
Duryeas could not make much 
speed until the open country was 
reached, by which time _ the 
French leaders were far in front. 
Then the Duryeas overhauled 
them and reached Reigate first. 
After lunch, but not in order of 
arrival, but in the original order, 
the ‘tour’ restarted. Again the 
Duryeas went to the front, reach- 
ing Brighton about half an hour 
ahead of the judges and fully 70 
minutes ahead of the others. For 
this ‘prompt arrival’ the Motor 
Club awarded my company a gold 
medal, a reward of merit rather 
than a prize. 

* e 

“ALTHOUGH IT was called a 
tour, it was a race. Few knew of 
the medal and my company failed 
to give it any publicity. Aside 
from a short mention in Horseless 
Age, I know of no published in- 





formation about it. H. O. Duncan, 
in his ‘World on Wheels,’ denies 
there ever was one. But there was 
and is such a medal. Last month 
it came into my possession for the 
first time and it is going into the 
United States National Museum at 
Washington. It seems that the 
treasurer of my company care- 
fully placed it away and forgot 
where it was, so it practically was 
lost for 40 years. The treasurer 
has been dead for a number of 
years but recently his daughter 
found the medal. 
* ” * 

“MY COMPANY management 
had hired a salesman to dispose 
of our British rights. With such a 
victory and a little advertising a 
deal could have been consum- 
mated at a price. But the sales- 
man’s motto was, ‘Keep it dark. 
They know we have it and will 
come to us.’ But they didn’t. In- 
stead ‘they’ exhibited a yellow- 
wheeled Daimler—our cars had 
yellow wheels—as the winner and 
let us ‘keep it dark.’ A little later 
an independent made a tentative 
offer of 125,000 pounds, but the 
deal was killed by the salesman, 
who, against my advice, boosted 
the price to 150,000 pounds which 
stopped the negotiations. Such in- 
cidents are part of the reason why 
gasoline and mass production had 
to wait five years longer for Olds 
and his toboggan front.” 


Dodge Regionals 
Hold Check-Ups 


DETROIT. — For the Dodge 
sales organization and its 16 
regional divisions, the passing of 
Christmas holidays marked the 
beginning of a series of meetings 
at which regional managers, city 
managers and district representa- 
tives gathered for a _ seasonal 
check-up of business conditions 
and prospects obtaining in the 
various territories. 

Meetings pursuing this end are 
being held in Atlanta, Boston, 
Chicago, Cincinnati, Dallas, De- 
troit, Greensboro, Kansas City, 
Los Angeles, Minneapolis, New 
York Oklahoma City, Philadel- 
phia, Pittsburgh, St. Louis and 
Seattle. 


Title to Factory 


SYRACUSE, N. Y.—Mayor Rol- 
land B. Marvin announces that the 
city of Syracuse will press its 
court action to secure title to the 
Franklin automobile plant, idle 
since early in 1934 and, will en- 
deavor to lease portions of the 
property to smaller industries. 
Machinery remaining in the plant 
was purchased last fall by Dallas 
E. Winslow, Inc., of Detroit, and 
most of it has been shipped away. 


NICKELGRAMS 
—— 46A——— 


Foundrymen have advanced their 
technique in the development of 
cast alloy iron pistons for pas- 
senger car engines to the point 
where it is possible to make 
pistons with such thin walls that 
their total weight comes well 
within the best practice known 
to engine designers. This is most 
important because the modern 
high speed engine can’t tolerate .- 
excess weight in its moving or 
reciprocating parts. Two excel- 
lent examples of light weight 
cast alloy iron pistons are found 
on the 1937 Pontiacs and new 
Chevrolet. For several seasons 
these pistons have been made of 
a special Nickel-chromium cast 
iron and are being continued for 
1937. Chevrolet, however, has 
further improved its pistons by 
using a special design called 
the “slipper-type” which has 
a cutaway skirt permitting a fur- 
THE ther reduction in weight. 


INTERNATIONAL 
NICKEL COMPANY 


INC. NEW YORK, N. Y. 
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PPRECIATION is due Literary Digest 
subscribers for the part they play 
every year in making ita great year for the 
automotive industry. Their purchases of 
cars, trucks and all operating needs form 
a fundamental unit in total sales. 


In buying new cars or trucks they have 
given support to all the contributing indus- 
tries. Factory and mill whistles are calling 
thousands of steel, glass, upholstery, paint 
and other workers back to duty. Six mil- 
lion employees have jobs created by motor 
transport. 


We have often taken a measure of the buy- 
ing power of our readers for automotive 
products. Repeated investigations have 
shown that one out of every three Digest 
subscribers buys a new car every twelve 
months. 


Checking our entire subscription list of 
Ann Arbor, Michigan, a typical American 
town, against the R. L. Polk registration 
list of new car buyers from December, 


1935, to October, 1936, inclusive we find 
that among 450 Ann Arbor subscribers 
150 have bought new 1936 cars or 334%. 


This indicates that 600,000 Digest readers 
will purchase at least 176,000 cars in 1937. 


Another recent survey shows that more 
than fifty per cent of our readers are either 
motor truck owners or officially connected 
with concerns operating motor trucks. 
The reason why The Digest is an efficient 
medium to contact automotive buyers is 
plain: 

THE AUDIENCE IS INTELLIGENT 
THE ADVERTISING RATE IS LOW 
The needs of the family, their position in 
life, their activities fix their importance as 

a market. 

The Digest enters 1937 with substantial 
gains in subscription renewals and new 
subscriptions; in renewal advertising con- 
tracts and new orders. 


Our thanks to old friends and new. 


ALADDIN COMPANY 


Trailer Homes 


AREHART BROTHERS 
Trailer Coach 


ASSOCIATION OF AMERICAN 
SOAP & GLYCERINE PRO- 
DUCERS 

G. P. A. Products 

Glycerine 


BUICK MOTOR COMPANY 
Buick Cars 


BUNSEN-DAVY COMPANY 
Bunsen Motor Heater 


CADILLAC MOTOR 
COMPANY 
Cadillac Car 
La Salle Car 
Fleetwood Car 


CHEVROLET MOTOR 
COMPANY 
Chevrolet Cars 
Chevrolet Trucks 
Chevrolet Service 
Chevrolet Accessories 


CHRYSLER CORPORATION 
Chrysler Car 
Plymouth Car 
Dodge Car 
Dodge Truck 
De Soto Car 


CONTINENTAL OIL 
COMPANY 


Conoco Travel Bureau 
Conoco Germ Processed Oil 


COVERED WAGON 
COMPANY 


TFeaileg Coach 


DELCO REMY CORPORATION 
Delco-Remy Service Parts 
Delco-Remy Coil 
Delco-Remy Klaxon Horn 
Delco Batteries 


DODGE CORPORATION 


Dodge Cars 
Dodge Trucks 


E. I. DU PONT DE NEMOURS 
& COMPANY, INC. 

Zerone Anti Freeze 

Duco Auto Polish 

Duco Wax 


FIRESTONE TIRE & RUBBER 
COMPANY 
Firestone Ground Grip Tires 
Firestone Truck Tires 
Firestone Tubes 
Firestone Batteries 
Firestone Brake Service 
Firestone Lubricator 
Firestone Auto Supplies 


FISHER BODY CORPORATION 
Fisher Bodies 


GENERAL MOTORS ACCEPT 
ANCE CORPORATION 
**G. M."” Time Payment Plan 


GENERAL MOTORS 
CORPORATION 
Buick Cars 
Cadillac Cars 
Chevrolet Cars and Trucks 
La Salle Cars 
Delco-Remy Products 
Fisher Bodies 
Oldsmobile Eights and Sixes 
Pontiac Eights and Sixes 
Institutional Promotion 


. F. GOODRICH COMPANY 

Silvertown Tires for Cars, 
Trucks & Buses 

Mechanical Goods Division 

Electro-Pak Battery 

Hot Water Car Heater 

Lustre Wax 

Polish & Cleaner 

Radiator Solder & Cleaner 


GOODYEAR TIRE & RUBBER 
COMPANY 
Double Eagle Tires 
G ‘'3"’ Car Tires 
Truck & Bus Tires 
Goodyear Battery 
Goodyear Pathfinder Tires 
Allweather Car Tires 
LifeGuard Tubes 
HAYES BODY CORPORATION 
Motor Home 


HUDSON MOTOR CAR 
COMPANY 
Hudson Cars 
Terraplane Cars 
HULL MANUFACTURING CO. 
Automobile Compass 


INDIAN REFINING 
COMPANY 
Havoline Motor Oil 


KARAVAN 
Trailer 
KOZAK, INC. 
Dry Wash Cloth 
LIBERTY FOUNDRIES 
COMPANY 
Ha-Dees Car Heater 
MINUTE MAN PRODUCTS CO. 
Lacquerwax 
MOTOR IMPROVEMENTS, INC, 
Pur-O-Lator Oil Filter 
NOBLITT-SPARKS 
INDUSTRIES 
Arvin Car Heater 
OLDS MOTOR WORKS 
Oldsmobile Eights and Sixes 
PALACE TRAVEL COACH 
CORP. 
Palace Travel Coach 


THE PENNZOIL COMPANY 
Pennzoil Motor Oil 


PIERCE-ARROW MOTOR CAR 
COMPANY 
Pierce-Arrow Car 
Pierce-Arrow Travelodge 
Trailer 
PINES WINTERFRONT 
COMPANY 
Winterfront for Radiator 
PLYMOUTH MOTOR CAR CO, 
Plymouth Cars 
PONTIAC MOTOR COMPANY 


Pontiac Eights and Sixes 


REO MOTOR CAR COMPANY 
Reo Speed Wagon 

ROYCROFT COACH COMPANY 
Roycroft Coaches 

SILVER DOME, INC. 
Trailer Coach 

SINCLAIR OIL_ REFINING CO, 


Sinclair H. C. Gasoline & Oil 
Sinclair Opaline & Penn Oil 


SOCONY-VACUUM 
CORPORATION 
Mobiloil 
Mobilgas 
STUDEBAKER CORPORATION 
OF AMERICA 
Studebaker Cars 
Studebaker Trucks 
SMAIL’S SALES SERVICE, INC, 
Detectalite Headlight Signal 
THE TEXAS COMPANY 
Texaco Fire Chief Gasoline 
Texaco Motor Oil & Marfak 
Texaco Touring Service 
TROPIC-AIRE COMPANY 
Tropic-Aire Car Heater 


U. S. GAUGE COMPANY 
Auto Compass 

WATERVLIET TOOL CO. 
Hinge Pins for Cars 


WOLFE BODIES, INC. 
Trailer Coach 
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The News of Automotive Advertising 
By GERRY SCHURMAN 


Campbell-Ewald Appoints 


H. T. Ewald, president of Campbell-Ewald, has an- 
nounced the appointment to the staff of Gerald Page-Wood 
and Victor C. Breytspraak, former vice-presidents in the 
offices of Erwin, Wasey, Chicago. 

Page-Wood has served as contact executive, art direc- 
tor and idea man on many of the leading accounts in the 
country, ranging all the way from food products and 
candy to radio, gas and oils, oil- burners, household com- 


modities and clothing. He coined® 


the slogan—‘“It beats as it sweeps 
as it cleans” for Hoover, first put 
Carnation milk in a milk bottle 
and dramatized “4 out of 5” for 
Forhan’s Tooth Paste. 


Breytspraak Page-Wood 

Breytspraak at one time edited 
an agricultural paper. Later he 
conducted his own advertising 
agency in Chicago for five years. 
For the last five years he has 
been vice-president in charge of 
new business and contact execu- 
tive for Erwin-Wasey. 

While both men will remain 
residents of Chicago and work 
with the Chicago offices of 
Campbell-Ewald, their services 
will be available to all the other 
offices. 


Pontiac Goes to College 

A new Pontiac half-hour var- 
iety radio show begins Friday, 
Jan, 22, over a coast-to-coast NBC 
Red network and each week will 
come direct from the campus of 
some great college or university. 
It will be billed under the name 
of the “Pontiac Varsity Show.” 

In the new feature Pontiac will 
inaugurate the first chain series 
in radio history to come direct 
from the campus of a different 
university or college each week. 
Hill Auditorium on the Univer- 
sity of Michigan campus in Ann 
Arbor will be the scene of the 
opening program. 

John Held jr., famous artist, 
caricaturist will handle all pro- 
grams as master of ceremonies. 

For the four weeks following 
the University of Michigan broad- 
cast, the show will bring under- 
graduate variety entertainment 
from Chicago University, Jan. 29; 
Ohio State, Feb. 5; Columbia, Feb. 
12, and University of Pennsyl- 
vania, Feb. 19. Additional broad- 
casts will be announced from 
time to time. 

F. A. Berend, 
tising manager, 
John, president of ‘MacManus, 
John & Adams, made the first 
contacts with college and uni- 


Pontiac adver- 
and W. A. P. 


tf appropriate 








versity presidents and secretaries 
who have appointed local com- 
mittees to round up the campus 
talent and start work on tryouts 
and rehearsals. 

Three or four weeks ahead of 
each broadcast representatives of 
Henry Souvaine, Inc., New York 
radio programs arranger and 
producer, will arrive at the col- 
lege town to whip the show into 
shape and give it finish and 
technique. 

“Alumni secretaries of the 
schools to be heard on our pro- 
gram are mailing notices to all 
alumni clubs and organizations 
throughout the country so that 
meetings, smokers, 
dinners and the like can be 
arranged to permit the thousands 
of alumni of these institutions to 
hear the old alma mater go on 
the air in. a coast-to-coast hook- 

p,” Simpson reports. 

“As a part of our promotional 
work, we are notifying all 
alumni of these _ schools. 
In the case of the University of 
Michigan, this has meant 82,000 
graduates of that great school. 

The new program, added to the 
CBC women’s program now on 
the air and featuring Kathryn 
Cravens in “News Through a Wo- 
man’s Eyes,” is said to make 
Pontiac one of the most continu- 
ous users of chain radio time in 
the motor car industry. 


New Ford Shows 

A new variety program, “Watch 
the Fun Go By,” presented by 
Al Pearce and his gang and an 
orchestra headed by Larry Marsh, 
and a new musical program, 
“Universal Rhythm,” presenting 
new arrangements of popular 
dance numbers by Rex Chandler 
and his 43-piece orchestra, will 
be the Ford dealers’ radio broad- 
cast offerings to open the new 
year. 

The two new programs will re- 
place Fred Waring’s Pennsylvan- 
ians who closed a three-year run 
for Ford Tuesday, 

For the new shows, Ford re- 
tains the two spots on the net- 
works formerly filled by Waring: 
9 p.m. EST, Tuesday nights over 
the CBS coast-to-coast network, 
and the same hour Friday nights 
over the NBC Blue network. 

The Chandler show will be the 
first of the two new programs to 
hit the air. The debut is sched- 
uled for 9 p.m. EST, New Year’s 
Day over the NBC Blue network 

Al Pearce and his gang will 





es 


WAVY LINES AID SAFE DRIVING.—Lois Joyner, California 
motorist, stopped her new De Soto and scratched her head over the 
new “wriggly white line” which recently appeared in the San Fer- 
nando Valley in California. Traffic Officer Jack Markham explained 
to Miss Joyner and her friend, Georgia Moore, that the curvy lines 
are to warn night drivers that they are approaching a curve or inter- 
section. Motorists and traffic engineers alike have hailed this new 


safety innovation, it is reported. 


follow over the CBS coast-to- 


coast at 9 p.m., Jan. 5. 
* * * 


Notes 

The automotive industry back- 
ed up the shows with 9,812,277 
lines of advertising in November 
according to Advertising Age, a 
gain of 27.8 per cent over Novem- 
ber, 1935, and 58 per cent over 
October, 1936. . . Additions to Ross 
Roy Service include George Jar- 
rett, George H. Hobart and Her- 
bert P. Brigham. Jarrett comes 
from Metropolitan Motion Picture 
and will direct Ross Roy’s photo- 
graphic department. Hobart was 
formerly with Wilding Pictures. 
Brigham was at one time with 
the Critchfield agency in Chicago 
and more recently in Cleveland 


with General Electric as director 


of sales training. At his new job 
he will continue with sales train- 
ing and general sales promotion 
copy on the creative staff. .. 
K. L. Wright, one of the original 
group forming the C. E. Rickerd 
agency, has been made vice-presi- 
dent of the firm... F. A. 

formerly an executive with Lord 
& Thomas, is now with Rickerd. 
. . Harry Hayden, of the New 
York staff, is new manager for 
Cosmopolitan magazine in De- 
troit. . . American Tire Guard’s 
Safety Wheels will plug a new 
market among trailer coach own- 
ers and have set up a schedule 
in national trailer publications. 
Rickerd is the agency. 


William F. McAfee Joins 


AMA Commercial Div. 


DETROIT.—William F. McAfee, 
of the International Harvester Co., 
has been elected vice-president of 
the commercial car division of 
the Automobile Manufacturers 
Assn. 

E. C. Fink, president, Mack 
Mfg. Corp. (Mack trucks), was 
elected a director of the AMA to 
fill the unexpired term of the late 
A. J. Brosseau. 


Happy New Year 


BORG & BECK 
CLUTCHES 





Rubber Industry 
Outlook Bright, 
O’Neil Declares 


AKRON.—“America is buying 
better goods. This is true ot 
practically all commodities on the 
market today. It is one of the 
most significant developments of 
1936 in the business world and it 
will be increasingly true in 1937, 
William O’Neil, president of the 
General Tire & Rubber Co., said 
in a statement this week. 

“Top-quality merchandise of 
every kind is coming into its own 
after a long period in which price 
alone appeared to be king. in 
motor cars, in clothing, in homes 
in tires, in fact in all of the pres- 
ent-day necessities of living, the 
trend to better things is the most 
outstanding development as the 
new year dawns,” he declared. 

“There is a firmer undertone in 
the cost of all raw materials. In- 
creased consumption of crude 
rubber, together with the British- 
Dutch export restrictions, have 
combined to bring about steadily- 
increasing prices of rubber. Les- 
sening of present British-Dutch 
regulations may be necessary to 
prevent too rapid an increase in 
crude rubber prices. 


920 So Far Are Entered 


In Truck Safet fety Contest 

WASHINGTON. e third na- 
tional truck safety contest, spon- 
sored by the American Trucking 
Assn., has received 920 entries to 
date, representing more than 15,000 
commercial vehicles operating in 
41 states and the District of 
Columbia, the ATA announced this 
week. ; 

Indiana, with 161 operators en- 
tered, is leading the field. Crowd- 
ing Indiana are Pennsylvania with 
94 entries, Missouri with 57, Iowa 
with 44, Oklahoma with 41, and 
California with 40. 


Attend Federal 
Truck Conclave 


(See Pictures, Page 4) 

DETROIT.—Over 350 Federal 
truck dealers and salesmen from 
all parts of the United States and 
Canada attended a_ three-day 
convention at the Federal factory 
here. Included was a group of 
34 salesmen who made their 
quotas to gain a star membership 
in the Federal Red Circle Sales- 
men’s club, which carried with 
it a trip to the convention with 
all expenses paid by the factory. 

During the convention the Fed- 
eral line for 1937 was introduced 
by President M. L. Pulcher. 

Following are the Federal star 
salesmen who won a trip to the 
convention: 

Geo. C. Badders, Pittsburgh, Pa; 
Arthur J. Bennett, Brooklyn, N. 
Y.; Bernard Bomboy, Albany, N. 
Y.; Marion Brautlatch, Portland, 
Ore.; S. C. Bush, Nashville, Tenn.; 
Dave Courtney, Lexington, Ky.; 
A. J. Gadue, Detroit; J. F. Groce, 
Portlana, Ore.; Jos. A. Halasz, 
Chicago; A. F. Heacock, Detroit; 
R. E. Hershey, Newark, N. J.; W. 
H. Hughes, Nashville, Tenn.; Her- 
man Jaehne, Chicago; G. B. 
Kaufman, Gordon, Pa.; Leroy S. 
Kellogg, Providence, R. I.; A. E. 
Krogstad, Grand Rapids, Mich.; 
John L. Mason, Queens Village, 
N. Y.; H. F. Matthys, Detroit; J. 
W. McKibben, Altoona, Pa.; Geo. 
McNabb, Saginaw, Mich.; Walter 
C. Meister, Milwaukee; Lester 
Mickle, Galena, O.; J. E. O’Con- 
ner, Chicago; P. A. Padfield, 
Charleston, W. Va.; D. C. Pierce, 
Portland, Ore.; Fred C. Scheel, 
Detroit; Jule Sommer, Grand 
Rapids, Mich.; L. M. Thompson, 
Washington, D. C.; J. F. Toole, 
San Francisco, Calif.; Karl A. 
Trabold, Johnstown, Pa.; Bud 
Trout, Vancouver, B. C.; Stanley 
Turnill, Vancouver, B. C.; Jos. 
C. Wallick, Newark, N. J., and 
Fred Woehler Chicago. 


NADA Convention 
To Decide Future 
Legislative Action 


(Continued from Page 1) 


tor G. Erle Ingram, of Wisconsin, 
sponsor of the Wisconsin licens- 
ing law for automobile dealers, 
salesmen and finance companies; 
and Robert L. Swain, attorney of 
Baltimore, a leader in fair trade 
legislative efforts. 

“There has been a noticeable 
awakening of interest in possible 
fair trade legislation in nearly all 
of the states since the November 
election,” Arnon N. Benson, gen- 
eral manager of NADA, said in 
announcing the program. “There 
seems to be universal hope for 
beneficial regulation of the trade, 
especially through state laws. 
Whether the national association 
will get behind a standard or 
model bill for enactment by the 
state legislatures is a question to 
be decided at the annual meet- 
ing. The legislatures of all the 
states except Louisiana, Missis- 
sippi, Kentucky and Virginia, will 
meet this winter. The Alabama 
legislature will resume its special 
session this month. Some dealers 
have expressed their opinion in- 
formally that dealer associations 
should take an active part in 
sponsoring fair trade practice 
legislation. For this reason it is 
particularly desired that as many 
dealer association delegates as 
possible attend the national meet- 
ing.” 

The legislative and executive 
committee of NADA will meet 
Jan. 11 and the board of directors 
Jan. 12 and 14. A feature of the 
big membership gathering Jan. 
13, will be a banquet to be given 
for the directors by the Michigan 
Automotive Trades Assn. the 
evening of Jan. 13. 


It is against the law to sell maroon 
colored cars in Japan because that 
color is reserved for the Imperial 
Family. 
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Retail Financing of New Cars Shows Big Nov. Gain 


11 Months’ Dollar Volume 
Up 53 Per Cent Over ’35 


WASHINGTON.—Dollar volume 
of retail financing of new passen- 
ger automobiles for November, 
1936, shows an increase of 20 per 
cent as compared with November, 
1935, and an increase of 115 per 
cent compared with November, 
1934, according to preliminary es- 
timates released this week by the 
U. S. department of commerce. 
The major factor in the marked 
changes shown is the earlier in- 
troduction of new models this 
year as well as in 1935, it is 
pointed out. 

Compared with October, 1936, 
there was an increase of 34 per 
cent. 

Aggregate volume for the first 
11 months of this year was 53% 
per cent above the first 11 months 
of 1935 and 83 per cent higher 
than for the 1934 period. 

Percentages presented are based 
on daily average figures with each 
business day of the week weighted 
according to the relative volume 
of business as determined by ex- 
perience in the trade. Compari- 
sons of November, 1936, with the 
same month of previous years, 
and the percentage changes from 
October to November in past 
years are shown below: 
Comparisons With November, 1936 

20.3% higher than November, 1935 
115.3% higher than November, 1934 
175.2% higher than November, 1933 
433.3% higher than November, 1932 
187.8% higher than November, 1931 
128.2% higher than November, 1930 

29.9% higher than November, 1929 

October-November Changes 
November, 1936 +-33.6% 
November, 1935 +51.6% 
November, —14.5% 
November, —24.1% 
November, 15.8% 
November, —15.0% 
November, —22.9% 
November, —22.9% 

Estimates are based upon fig- 
ures reported by a sample group 
of large finance companies in 
continuous operation since 1929. 
Their dollar volume _ represents 
over three-fourths of the automo- 
bile finance business written. 


Denver Drafting 
Bill to Change 
Taxing Method 


DENVER.— Members of the 
Colorado Motor Vehicle Dealers’ 
Assn. are interested in the bill 
now being drafted, relative to a 
new method of licensing and tax- 
ing automobiles, which will be 
presented to the state legislature 
next month. The Colorado asso- 
ciation, as well as the Denver 
Automobile Dealers’ Assn., is tak- 
ing an active part in drawing up 
the bill, which is the result of an 
amendment voted at the general 
election and which took the auto- 
mobile off the property tax list. 
During the past week a new bill 
was drafted by a committee on 
which automobile clubs and deal- 
ers were represented. 

Highlights of Bill 


The bill would: 

Transfer from the state treas- 
urer’s office to the Denver city 
and county clerk and recorder the 
issuance of all automobile licenses 
for this city, as well as the ex- 
amination and licensing of all 
operators and chauffeurs. 

Establish in place of the old 
personal property tax on motor 
vehicles and trailers “an annua! 
specific ownership tax,” based on 
the factory list price of the vehi- 
cle and scaled down according to 
the age of the machine. 


Become effective with the issu- 
ance of 1938 licenses, requiring 
payment of the tax and all de- 
linquent personal property taxes 
on each vehicle before the new 
license could be issued. 

The bill provides that the own- 


oO SED 


ership tax shall be 3 per cent of 
70 per cent of the factory list 
price during its first year of serv- 
ice, 3 per cent of 50 per cent of 
the factory price during the sec- 
ond year, 3 per cent of 40 per cent 
of the factory list price the third 
year, 3 per cent of 20 per cent the 
fourth year, and 3 per cent of 10 
per cent the fifth year and each 
year thereafter. Any new car ac- 
quired after Apr. 1 of any year 
would be considered to be in its 
first year of service for payment 
of the new specific ownership tax. 
Scaled Down Accordingly 

In the past, the personal prop- 
erty tax has been assessed on a 
basis of cost, scaled down accord- 
ing to the car’s age, but the per 


cent of the tax has depended on 
the mill levy of the city or county 
in which the owner lived and paid 
his taxes. 

The proposed bill requires pay- 
ment of any delinquent personal 
property tax on a car before the 
owner can obtain his 1938 license. 
This will result in the collection 
of literally hundreds of thousands 
of dollars in back taxes on auto- 
mobiles. Many owners will find 
that they must clear up several 
years taxes, plus interest penal- 
ties, before they can pay the 1938 
ownership tax and obtain their 
licenses for that year. 

The bill as now drawn exempts 
from payment of the new tax, 
vehicles kept in storage, in the 
hands of dealers or those not used 
on public highways, but does re- 
quire that the usual personal 
property tax be paid on such cars 
or trailers. 


Bs 
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are, left to right, F. K. Lane, legal counselor to the Arlington & 
Fairfax Railway, and G. Hall Roosevelt, vice-president and general 
manager. Motive power is supplied through a Chevrolet chassis. The 
arrow indicates the flanged pilot wheels, which are lowered to hold 
the car in position when on the rails. 
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33 MANUFACTURERS OF AUTOMOBILES, 
TRUCKS AND BUSES HAVE ADOPTED 
AND PROVEN SWAGED-ON SNAP TERMI- 
NALS—AS WELL AS MOST AIRCRAFT, 
LAMP AND SPECIALTIES MANUFACTURERS. 
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WASHINGTON.—With the in- 
troduction of new models, foreign 
demand for American passenger 
cars again resumed its upward 
trend during October and thus 
increased the total exports of 
automotive products in that 
month to $16,556,320, a gain of 
$3,260,620 over the September 
figure, and the highest total for 
October of any year since 1929, 
it was announced this week by 
the automotive trade division of 
the Department of Commerce. 

Foreign shipments of passenger 
cars from the United States dur- 
ing the month numbered 9,747 
units, valued at $6,111,642, com- 
pared with 4,445 units, valued at 
$2,796,572, in September, percent- 
age increases of 123 and 118, re- 
spectively, it was stated. 

Register Improvements 

The Union of South Africa re- 
tained its position as the chief 
outlet for American passenger 
vehicles with 2,093 units, valued 
at $1,236,680, being consigned to 
that market in October against 
634 units, valued at $419,328, dur- 
ing the previous month. Argen- 
tina, United Kingdom, Canada 
and Venezuela were the next most 
important purchasers, each of 
which registered substantial im- 
provements over-their September 
requirements, commerce depart- 
ment statistics show. 

Foreign demand for trucks 
showed no decided change, ex- 
ports for the month amounting 
to 6,770 units, valued at $3,817,581, 
compared with 6,352 units, valued 
at $3,765,432 for September. 
Japan, British India, Iran, Union 


AUTOMOTIVE DAILY NEWS, SATURDAY, JANUARY 2, 1937 


Fo oreign Shipments of New Cars Show Sharp Upturn 


October Figures Highest 
For that Month Since ’29 


‘in-| of South Africa and Brazil were 
the leading countries of destina- 
tion for these commercial vehi- 
cles, it was stated. 

Slight Decrease Noted 

Exports of miscellaneous auto- 
motive products were valued at 
$6,627,097 in October, a slight de- 
crease from the $6,733,696 report- 
ed in September. 

Overseas demand for automo- 
tive products of all kinds, during 
the first 10 months of 1936, 
amounted to $198,924,817, an in- 
crease of approximately 3 per 
cent over the $193,215,912 report- 
ed for January-October period of 
last year, according to the Com- 
merce department, 


Fairfax Railway to Use 


Motor-Driven Coaches 
DETROIT. — Twelve Chevrolet 
chassis are being used in the 
Arlington & Fairfax Railway Co.’s 
inauguration of motor-driven 
coaches, which operate either on 
rails or highways, on its lines be- 
tween Washington, D. C., and ad- 
joining towns, according to G. 
Hall Roosevelt, vice-president and 
general manager. 

The bodies of the coaches, as 
well as the special equipment 
necessary to make the vehicle 
suitable for either type of travel, 
are manufactured by the Evans 
Products Co., of Detroit. The 
coach runs on its own rubber 
tires, but when on the rails, it is 
held in position by flanged pilot 
wheels. At any grade crossing, it 
may leave the rails and take to 
the roads. 


Atove Winter 


Automobile Dealers, Sales Representatives, Whole- 
salers and Factory Executives are among the most 


regular users of air lines, all the year round. 


winter American Airlines is 


This 


prepared to carry them 


even more comfortably in its new 21-passenger Flagship 
Club Planes and 14-berth Flagship Sleeper Planes. 


To 57 Major Cities 


American Airlines offers “ 
Major Cities, including: 
ALBANY Ex. Paso 
BALTIMORE Fr. WortTH 
Boston Houston 
BUFFALO 
CINCINNATI 
CLEVELAND 
DALLas 
DETROIT 


MempuHIs 
NASHVILLE 
New York 
TULSA 


First-Class” 


INDIANAPOLIS 
Los ANGELES 


Service to 57 


OKLAHOMA CIty 
PHILADELPHIA 
PHOENIX 
ROCHESTER 

SAN FRANCISCO 
Sr. Louis 
SYRACUSE 
Tucson 


W ASHINGTON 


For reservations or information 
call American Airlines or your Travel Agent 


AIRLINES inc. 


THE “WESTCHESTER” SEMI-SEDAN suburban body, built by the U. S. Body and Forging Co., 
Inc., Buffalo, at its body plant at Tell City, Ind. This body seats eight persons, and provides for the easy 
removal of one or both rear seats when extra baggage space is needed. It may be had with sliding cur- 
tains all around, the front vestibule doors being equipped with sliding safety glass, or it may be had 
with full glass enclosure. Other modifications are full length rear doors or half-door over tail-gate. 


Seattle Used Car Dealers 


Begin Drive on Surpluses 


o—-- - 


SEATTLE. — With the start of 
the new year, dealers are driving 
hard to get rid of surplus used car 
stocks. 

Anderson Buick, Inc. is using as 
its reason for making 10 per cent 
cuts, the fact that the firm will 
soon move to its fine new down- 
town location. A number of other 
companies are stressing slight 
used car price cuts. 

Kurz, Inc., will move into the 
Anderson-Buick location when the 
latter moves out, and so Kurz is 
using that fact as one reason for 
offering “extra fine” used car bar- 
gains. 

George E. Nyberg, formerly with 
Lamping Motors, Nash-LaFayette 
distributors, is president of the 
newly-formed Nyberg Motors, a 
Nash-LaFayette dealership. Ed- 
ward Lesser, who has also been at 
Lamping Motors, is_ secretary- 
treasurer of the new company. 

Al Harmon, of Harmon Motors, 
Graham distributors, says that 
Graham sales and interest have 
been stimulated by the recent 
“Cannonball” Baker economy 
tests, which show what the super- 
charger can do. The dealer group 
for Graham has been expanded by 
addition of Northwest Motor Co., 
Olympia, as Thurston county 
dealer. This firm is headed by H. 
C. Eastabrook. 

T. G. Hale, northwest manager 
for International Harvester Co., 
reports that business indices point 
to a big increase during 1937 in 
commercial vehicle sales in the 
northwest. 

“Government projects at Fort 
Peck, Mont., Bonneville, Ore., and 
Grand Coulee, Wash.,” he said, 
“make a huge market for trucks.” 


Railways Battling 


Itinerant Trucker 


LINCOLN, Neb.—Railroads and 
shippers are battling those forces 
determined to throw them into 
receiverships and ultimately into 
government operation, W. F. 
Scott, Kansas City, president of 
the National Industrial Traffic 
League, told 350 shippers and 
railroad men from Colorado, 
Idaho, Utah, Wyoming, Nebraska 
and other areas, at the annual 
meeting of the group in Lincoln. 
Scott contended the “unregulated 
truckers are acting, perhaps un- 
consciously, in a manner that 
augurs ill for the present set-up.” 

Striking hard at the itinerant 
trucker and private carrier, Scott 
cited examples to show that this 
type of trucker has gradually 
taken over a “substantial” part of 
the business in certain heavy, 
staple commodities. 

‘It is obviously a matter of 
serious concern to the railroad 
industries and those who hold 
their securities,” Scott asserted. 
“But it is perhaps of even greater 





concern to the merchants and 
dealers who have been accustomed 
to trade in these commodities. 
They have to compete with under- 
bidders,” he said. 

Objecting to the difference in 
governmental treatment, Scott 
said “the itinerant trucker should 
be subjected to the same regula- 
tion and taxation as that imposed 
upon the established merchants. 
When this is done,” he avered, 
“the economy of established mar- 
keting and distributing will be- 
come apparent.” 


Applications for Driving 


Permits Rising in Conn. 

HARTFORD, Conn. — Twelve 
thousand more examinations for 
driver’s licenses were given in 
Connecticut during the 11 months 
ended Nov. 30 than during the 
same period a year ago, an in- 
crease of 27 per cent, according 
to a department of motor vehicles 
bulletin. The 11-month 1936 total 
was 55,000, comparing with 43,000 
this year. Compared with the fig- 
ures for 11 months in 1932, at the 
depth of the depression, the in- 
crease this year is 24,000, or 77 
per cent. The 1936 total is the 
highest ever reached except in 
1926 and 1929. 


Dealers in N. Y. 
Show De Luxe, 
Standard Lines 


NEW YORK.—Under the new 
simplified price listings for auto- 
mobiles, sale of de luxe accessor- 
ies is left to the individual deal- 
ers, and to avoid any letdown in 
dealers’ efforts to sell this added 
equipment, the Automobile Mer- 
chants Assn. of New. York, Inc., 
has announced that dealers in 
metropolitan New York will keep 
on display both standard and de 
luxe models. 

With statistics available for the 
first 11 months of 1936, new car 
registrations for metropolitan 
New York are 16 per cent ahead 
of the corresponding period in 
1935, declared Harry G. Bragg, 
general manager of the associa- 
tion. 


Sayres Re-elected Head 


Of Seattle Dealers Assn. 

SEATTLE.—Stanley S. Sayres, 
head of the American Automobile 
Corp. has been re-elected presi- 
dent of the Seattle Automobile 
Dealers Assn. Sayres succeeded 
August Johnson, resigned, during 
the middle of the year. . 

A. F. Blangy, of Blangy Motors, 
was elected vice-president; R. P. 
Lewis, of Lewis Motors, Inc., sec- 
retary, and C. M. Whitcomb, 
treasurer. 
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You know, from experience, that popularity influences 
profits—that the better a car is known and respected, 


the easier it is to sell. More “walk-ins”—fewer 


“walk- 


outs”—more sales and MORE PROFITS. The same 
thing applies to trailers, which is one of the reasons 
why Covered Wagon, the Pioneer and the Leader, is 


regarded as the most 
saleable trailer home 
built today. IT HAS 
REPUTATION! And 
Covered Wagon dealers 
are converting this 
reputation into CASH! 4 
Why not find out if 
your territory is still 
open—it might be—and 
you would be wise to 
get the franchise NOW. 
Wire or write. 


Three new models with exclusive 


Shermanite steel bodies— 
All-steel chassis— 
Electric brakes 


Above is 
the medium 
priced deluxe 
model. 
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Low Time Danas “Plan. 


506 CASS AVENUE 


MT. CLEMENS, MICHIGAN 


Originators and World’s Largest Builders of Trailer Coaches 





AUTOMOTIVE DAILY NEWS, SATURDAY, JANUARY 2, 1937 


Looking Ahead 


(Continued from Page 1) 


We also can boast (if you wish) a record tax bill paid by 
motorists, with the figure set at $1,400,000,000. Gasoline 
taxes aggregated $880,000,000, based upon a record gaso- 
line consumption of 17,900,000 gallons. 

Now as the year draws to a close, the mist of labor 
disputes grays the dawn of 1937. Current events indicate 
beyond doubt that a definite effort is being made to force 
organization domination upon this industry, which has in 
the past established an enviable record for high wages 
and fair dealing with its employes. A record that has 
proved a stumbling block for agitators throughout the 
years. The past year has been no exception. Early 
announcements of models in the fall of 1935 resulted in 
unprecedented stabilization of employment. Pay rates 
were raised to a level commensurate with 1929 and 
bonuses and appreciation funds paid at the year-end to 
hourly workers and salaried employes ran into millions. 

Despite that, only an ostrich with its head in the sand 
would fail to observe that a showdown on organization 
will be forced by labor early in 1937. How widespread this 
activity will become is any man’s guess. That production 
will be interrupted is a foregone con¢lusion. These are 
contingencies which must be anticipated. On the other 
hand, we cannot help but feel that the surge of national 
recovery, though set back by this development, will carry 
through the year, with a result that production and sales 
in 1937 will run 10 to 15 per cent above 1936. Manufac- 
turers cannot relinquish control of their plants to outside 
forces. 

Outstanding results of this “putsch” by labor will 
undoubtedly be losses for both sides, with corresponding 
increases in costs which may be reflected later in upward 
revisions of prices. Increased costs would justify price 
rises and anticipated increases in purchasing power 
would no doubt absorb them. 

From a dealer standpoint, labor troubles at the plants, 
with attendant stoppage of production, would offer an 
opportunity to reduce fall accumulations of used car 
stocks profitably and clear decks for a rush business in 
spring and early summer months. Ascending prices on 
new cars would be reflected in appreciated values of used 
cars in inventory. 

To get back to the brighter side of the picture, we find 
that while dealers did not fair too well in 1936, in spite of 
increased sales volume, definite gains were made in the 
way of improvement in profit possibilities for the coming 
year. Payment of the soldiers’ bonus during the summer 
served as a lever in prying loose frozen stocks of used 
cars. Discounts on new cars were increased this fall and 
plans tantamount to “closed territory” were put into effect 
by many companies. While the dealer body as a whole 
increased to approximately 41,200 outlets during 1936, 
factory officials are more and more convinced that strong, 
stable dealerships are the backbone of the industry, and 
the wild trader is definitely on the way out. It is true that 
his demise would be accelerated by even stronger factory 
policies in 1937, which we sincerely and confidently trust 
will be effected. 

That the government will step still farther into the 
business picture in the coming year is indicated by its 
moves in that direction in 1936. Citations of various units 
of the industry before the Federal Trade Commission dur- 
ing the past year would point to even greater activity by 
this body in the 12 months ahead. Regulated competition 
seems definitely on the calendar, with FTC setting itself 
up as umpire in the game. Then there is the supervision 
of personal security under the Social Security Act and the 
control of earnings under the Corporation Surplus Tax. 

Still further opening for government regulation is seen 
in the recent approval by the U. S. Supreme Court of price- 
fixing legislation now in effect in several states. This 
decision opens the way for a revival of NRA principles in 
state laws. Whether or not dealers would be wise to urge 
such legislation for the automobile retailing trade within 
their own states is something that they themselves must 
decide. A program of this sort will be discussed at the 
meeting of the National Automobile Dealers Assn. in 
Detroit, Jan. 13. An alternative would be definite action 
on the part of factories to curb wild trading within their 
own dealer organizations. 

To summarize, we would. say that 1936 has been good 
for the industry as a whole. There has been a marked 
gain in production, sales and profits by the factories. 
Among dealers, many have enjoyed the best volume since 
1929. Many of them have shown commensurate improve- 
ments in profits. Others have not. From a technical 
standpoint, the dealer position has been improved. His 
profit possibilities are better for the coming year. There 
can be little question but that the 1937 volume will show 
an increase over 1936. Labor troubles will come but no 
prolonged strike is anticipated. We have established five 
new records in the past year. There is real reason to 
believe that these and other records will be shattered in 
the year tocome. With this thought in mind, we sincerely 
wish to each of you a happy and prosperous 1937. 








Curtice Reveals 
°36 One of Best 
In Buick History 


FLINT.—The Buick Motor divi- 
sion of General Motors Corp. ex- 
perienced one of the best years 
in its history during 1936, contin- 
uing the steady gains recorded 
during the past three years and 
closing the year with production 
and sales at peak, according to 
H. H. Curtice, president. 


The year just ended established 
post-depression records in em- 
ployment, payrolls, production 
and sales, and witnessed the pro- 
gress of one of the most exten- 
sive factory expansion and re- 
habilitation programs in the 
automobile industry, he said. 

Production of cars for domestic 
and export use, not including 
Canadian shipments, totaled 179,- 
692 cars during the year, as 
against 107,611 in 1935, a gain of 
72,081 units or 67 per cent. Deliv- 





eries to retail customers in the 
United States totaled 164,116 cars 
as against 91,675 in 1935, a gain 
of 72,351 units or 79 per cent. 

Total domestic and export ship- 
ments, not including shipments 
to Canada, were 175,624 units as 
against 99,702 in 1935, a gain of 
75,922 units or 76.1 per cent. 

Canadian shipments accounted 
for 5,964 units during 1936 as com- 
pared with 3,374 in 1935, an in- 
crease of 2,590 units or 76.7 per 
cent. Canadian shipments con- 
sist chiefly of engines, transmis- 
sions and other materials for 
fabrication in the Oshawa fac- 
tories of General Motors and are 
not included in the production 
and sales statistics of the Ameri- 
can factories. 

Curtice revealed that approxi- 
mately $25,000,000 was paid in 
wages during 1936, an increase of 
more than $4,000,000 over the pre- 
vious year, and that average daily 
employment was more than 13,- 
500, as compared with 11,000 dur- 
ing 1933. 
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Passenger Car 
Sales for Nov. 
Best on Books 


(Continued from Page 1) 


it is expected there will be a con- 
siderable increase in passenger 
car registrations, held back some- 
what, however, by a shortage of 
cars and consequent difficulty in 
making deliveries. 

Total passenger car registra- 
tions for the first 11 months this 
year are 3,077,194, against 2,506,714 
in 1935. Truck registrations for 
the 11 months now total 569,439, 
against 471,425 last year. Regis- 
trations for the entire year should 
pass the 3,903,000 mark, accord- 
ing to ADN estimates, and settle 
somewhere around 3,903,000 cars 
and trucks to take second place 
in the industry’s history. 


In 1894, Charles B. King, later 
with Olds, drove the first gasoline 
automobile in Detroit. 


CRAFTSMANSHIP 


FROM THE SOUND IDEALS of the crafts- 
manship of the 17th century guilds, Detroit 
Gray Iron Foundry Company draws inspira- 


tion for its own work. The 


strove for perfection in workmanship in 
the old guilds prevails in our plant. 


Craftsmanship is our creed, and this creed 
finds true expression in the development of 
LEKTROKAST. LEKTROKAST, the 
most thoroughly refined electric furnace 
alloyed iron possible to produce, offers 
cadaian in die-making never before 


attained. 


That LEKTROKAST meets 
the highest standards of 
craftsmanship has been 


FDpanzS=n 


same spirit that 


nest and 


ALSO 


proved by the consistent heavy demand for 
LEKTROKAST ever since its introduction 
but a few months ago—a demand far above 
expectations. 


Yet even more satisfactory proof to us that 
LEKTROKAST solves many production 
problems is the great number of repeat 
orders we have for this product. 


You too may find an answer to your pro- 
duction difficulties by investigating LEK- 
TROKAST or others of our complete line 


of regular and alloyed 
irons. Our sales and engi- 
neering executives are at 
your service without obli- 
gation to yous 


/ 


MANUFACTURERS OF 


Z 
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Rise in Tire Prices Seen 


Tew Rates 1936 Best 
For Rubber Since ’29 


AKRON.—“The rubber industry, 
reflecting an upward trend in 
American business during 193€ 
through its close relationship to 
the automotive industry and the 
use of rubber in many widely di- 
versified fields, enjoyed the best 
year it has seen since 1929,” J. D. 
Tew, president of B. F. Goodrich 
Co., declared this week in a 
statement. 

“Further improvement during 
1937 and continued pioneering in 
development of new uses for rub- 
ber will, I hope, add materially 
to gains recorded during the past 
12 months. 

“Referring specifically to the B 
F.. Goodrich Co., in line with our 
established policy, laboratory faci- 
lities for both chemical and phy- 
sical research are being expanded 
and additional trained personnel 
employed, to carry on what we 
consider a problem of basic im- 
portance; namely, not only pure 
research as relates to rubber and 
allied materials, but for the test- 
ing and development of new prod- 
ucts. 

Record Sales and Profits 

“The rubber industry in 1936 
established the best record since 
1929 for both sales and profits 
This was due primarily to three 
factors; improvements in general 
business conditions, elimination of 
price wars within the industry 
and increased production of motor 
cars and trucks,” said Tew. 

“For 1936, tire sales as a whole 
reached approximately 52,000,000 
units, as compared with 49,000,000 
units in 1935. For 1937, we esti- 
mate that this total may reach 
approximately 54,000,000 units. 

“The estimated consumption in 
1937 is predicated primarily on 
the increase in motor car pro- 
duction. We do not estimate that 
the number of tires sold for re- 
placement will be appreciably 
greater than in 1936; as a matter 
of fact, many automobiles go 
through their first ownership 
with the original set of tires. This 
is due to the marked mileage in- 
crease built into tires today. 

Plan Gets Approval 

“We estimate the total con- 
sumption of crude rubber in the 
United States for 1936 at 573,000 
tons, compared with 491,000 tons 
for 1935. From all indications the 
consumption in the United States 
in 1937 will appreciably exceed 
1936. 

Making More Efficient 

“An increasingly important fac- 
tor in future business improve- 
ment, as it relates to the rubber 
industry, is the increased pros- 
perity of the farmer and his 


NICKELGRAMS 
4} A 


One of the latest aircraft engines 
to obtain the Department of 
Commerce ATC certificate with 
new equipment is a seven-cylin- 
der Continental radial air cooled 
engiie which is rated 250 hp. at 
“2250 rpm. It is known as the 
, type W670 Series MI, and fea- 
tures several new improvements 
including modification of the 
carburetor to prevent icing. 
Following the most approved 
practice in the aviation engine 
field, the vital and more highly 
stressed parts of this engine are 
fabricated from high grade Nic- 
kel Alloy Steels capable of with- 
standing failure or breakage and 

the effects of low tem- 
THE peratures. 


INTERNATIONAL 
NICKEL COMPANY 


ability to purchase 
using rubber, ' 

“As yet we have only scratched 
the surface of the possibilities the 
rubber industry holds for the dis- 
covery and sale of new products. 
Leaders in the industry look to 
the future, not only in the hope 
that it will bring increased busi- 
ness, but in the assurance that it 
will bring added opportunities for 
service to all industries and the 
public.” 


implements 


Faulkner Warns 
Salesmen: ‘Keep 


Alert During ’37’ 


CONNERSVILLE, Ind. — “All 
indications point to continued 
good business during 1937, with 
people more and more turning to 
quality merchandise,” said Roy 
Faulkner, president of the Au- 
burn Automobile Co., in a state- 
ment this week. 

ie. “It is going to 
be a great year 
of opportunity 
for salesmen 
who do not lose 
their vision, but 
continue in 
spite of any vol- 
ume of business 
they may enjoy 
to keep. their 
‘feet on the 
ground, and 
serve their cus- 
tomers to the 
best of their ability. It will be so 
easy for men in a sales capacity, 
with business again coming to 
them in volume, to forget the 
lessons they have learned during 
the past few years.” 


Roy Faulkner 
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Automatic Shifter 
Foils Car Thieves 


DETROIT. — An experi- 
mental automatic transmis- 
sion stopped an attempt 
here on the part of profes- 
sional thieves to steal a 
parked car. 


Apparently the thieves 
tried to jimmy the door of 
the car, a 1937 Ford V-8. 
Failing in this they smashed 
the window in one of the 
doors to reach the inside 
door handle. It was not 
until they had entered the 
car and turned on the lights 
after shorting the ignition 
switch, that they discovered 
the car had no gearshift 
lever or clutch pedal. 

Since this would have 
made the car too easy to 
identify, the attempt to 
steal the car was abandoned. 
The transmission was of the 
Banker “Mono-drive” type 
which has already been put 
into experimental produc- 
tion by one motor-vehicle 
manufacturer. Gears are 
shifted automatically with 
this transmission by merely 
releasing the accelerator 
pedal momentarily. 














Dates Are Changed 
For Transport Show 


LOUISVILLE.—The Motor 
Transport Exposition, originally 
scheduled for Jan. 28 to 30, has 
been postponed till Feb. 11 to 13. 
The change was made at the re- 
quest of the Jefferson county 
fiscal court so the annual Presi- 
dent’s Birthday ball could be held 
in the Armory Jan. 30. 

Sale of exhibit space is already 
under way. P. E. West is chair- 
man of arrangements, and W. H. 
Blackburn is exhibit sales chair- 
man. 


As Costs, Wages Go Up 


AKRON. —An increase in tire 
prices in 1937, due to advancing 
crude rubber costs and rising 
wages, is the general opinion 
here. In addition, it is known 
that some executives believe fur- 
ther wage increases are inevitable 
shortly after the first of the year. 


With two price advances during 
1936 and with profits of most of 
the Akron companies larger than 
in many years, it is in the nature 
of labor and management rela- 
tions that wage and salary ad- 
justments upward will follow 
rubber’s best year since 1929. 


About 52,000,000 tires were pro- 
duced in the industry in 1936. 
Officials, generally, are agreed 
that 1937 will top that total by 
about 2,000,000, but that replace- 
ment for the increased volume of 
cars sold in 1935 and 1936 will be 
a greater factor in swelling the 
volume in 1938. 


Rubber securities have boosted 
their market value to the tune of 
about $175,000,000 during 1936, 
Goodrich and U. S. Rubber taking 
the lead. Goodyear, Goodrich and 
U. S. have performed capital re- 
adjustments during the year with 
economical benefits to earnings 
and capital structure. 


The Seiberling Rubber Co. re- 


James R. Dixon 


MONTREAL.—James R. Dixon, 
64, widely known in the automobile 
field, founder of Dixon’s Bureau of 
Equity and managing director and 
secretary-treasurer of the Dominion 
Automobile Dealers’ Assn., died at 
his home in Ottawa this week. Orig- 
inally a railroad contractor, Mr. 
Dixon founded the Dixon Bureau 
of Equity, and through this organiza- 
tion appeared before various govern- 
ment commissions to give expert 
testimony, particularly in reference 
to customs duty on automobiles. 


ported a profit of $103,385 for 1936, 


-the first profit in several years. 


F. A. Seiberling, president, is op- 
timistic for 1937, but said in his 
report to stockholders that any 
attempt at forecasting for the 
future is hazardous. 


Seiberling and Firestone have 
been successful in quelling sit- 
down disturbances in short order. 
Labor disturbances in these plants 
have not been in the news be- 
cause of managements’ success in 
reaching quick agreements with 
employes. 


Dealer Progress 
During 1936 Is 
Noted by Lied 


OMAHA.—“Substantial progress 
was recorded by the great mass 
of automobile dealers during 
1936,” E, M. Lied, president of the 
National Automobile Dealers 
Assn., declared this week. “Rec- 
ords were established in all de- 
partments, which were exceeded 
only in the banner year of 1929.” 

“Further sales gains and im- 
proved profits can be confidently 
expected during 1937, as all in- 
dices point definitely to a con- 
tinuation of the demand for new 
automobiles. Millions of car own- 
ers, who are now enjoying better 
economic circumstances, will 
trade their outmoded cars for the 
newer and more modern designs. 

“If automobile dealers will seek 
and find a sensible means of con- 
trolling or at least minimizing 
used car losses, 1937 should be 
a decidedly successful year from 
both a volume and a profit point 
of view. Surely it will be the best 
year of the past decade.” 


PASSENGER CAR REGISTRATIONS 


Figures supplied by R. L. Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co., and Metropolitan New York area which are compiled by Sherlock & Arnold 
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Neb. Sees Big 
If Crops are Good 


LINCOLN, Neb. — Nebraska 
dealers agree that 1936 has been 
a “very fair” period for the auto- 
mobile dealer, and that, while 
next year has excellent possibili- 
ties, it must produce a crop in 
order to climb out of the medi- 
ocre category. 

New car sales in the lower- 
price bracket might chalk up a 
fair record if another poor crop 
year materializes, but for the 
bulk of the new car, used car and 
commercial car business an aver- 
age or better year must be forth- 
coming for this agricultural state. 

Reflect Dealers’ Ability 

New car stocks for Lincoln gen- 
erally are unusually low, while 
used car stocks are comparatively 
high. The situation is “encourag- 
ing,” considered in the light of 
past years, and given a volume 
of crop production comparable 
with, say, 1932 when prices were 
below cost of production and all 
business in the cornbelt fell off 
as a consequence, new truck and 
passenger car sales will go wild 
in this section. Used car mer- 
chandising will continue to re- 
flect the ability of the merchan- 
diser. 

The annual convention of the 
Midwest Implement Dealers’ 
Assn. at Omaha revealed that 
sales of farm machinery in Iowa 
Nebraska, South Dakota and 
Wyoming will be 50 per cent 
ahead of last year. Farm truck 
sales and new passenger car sales 
to rural communities have prof- 
ited from this trend. 

With reduced supplies of cattle 
buoying the world’s beef and veal! 
prices, A. E. Anderson, state and 
federal statistician, this week pre- 
dicted Nebraska may benefit by 
the market conditions because 
the number of cattle in this state 
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Year 


now is greater than the average 
of the last 10 years. The consider- 
able volume of the live stock 
business in Nebraska makes this 
official forecast a decided boost 


3 


for car sales next summer and| 


fall. 


Nebraska’s cattle supply at the 
beginning of 1936 was 18.5 per 
cent higher than the 1926-30 aver- 
age, one-half per cent higher than 
the 1931-35 average and 8.7 per 
cent higher than the 1926-35 
average. “Cattle including dairy 
cows,” Anderson points out, “is 
the greatest single source of farm 
income in Nebraska.” Higher 
prices for meat next year will 
help boost the 1937 Nebraska 
farm income, it is confidently pre- 
dicted. 


New Stock is Low 


Al DuTeau, president of the 
DuTeau Chevrolet Co., declared 
that used car stocks in his estab- 
lishment are unusually high and 
that his organization is concen- 
trating on this merchandising 
problem. On the other hand, new 
car stocks are unusually low, he 
declared. 

J. C. Higgins, manager of the 
Lord Auto Co., Graham cars and 
Diamond T trucks, said that new 
car sales in 1936 were comfortably 
ahead of the year before, while 
new car stocks also are in a 
little better condition than last 
year. 


Elected President 


CANTON, O—V. J. Stockburger 
has been elected president of the 
Stark County Automotive Mainte- 
nance Assn. Other officers are Wal- 
ter B. Miller, vice-president; Lester 
Nimon, secretary; V. H. Snider, 
treasurer, and Walter Dunlap, busi- 
ness manager. 





troduced three-quarter ton chassis. 


SATURDAY, JANUARY 2, 1937 


THE NEW ALL-STEEL pickup body announced by Diamond T for that company’s recently in- 


A width of 46 inches for the entire length of the body is provided, 
along with a smooth loading space and no wheel hou sings. 





‘I'll Drive 


Safely’ 


Best ’37 Resolution 





DETROIT.—“Highway accident 
tolls over the Christmas week- 
end point to the desirability of 
every one of the millions of 
American motorists putting ‘1 
will drive more carefully during 
1937’ at the head of their list ot 
good New Year’s_ resolutions,’ 
says W. R. Bamford, director of 
service of the Dodge division of 
the Chrysler Corp. 

“Almost without exception, and 
notwithstanding the _ intensive 
anti-accident propaganda conduct- 
ed through hundreds of organi- 
zations during the past year, word 
comes from the metropolitan cen- 
ters of the country of increased 
numbers of traffic mishaps dur- 
ing the Christmas week-end holi- 
day. 

“This fact should cause serious 
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reflection—and then some prac- 
tical precautionary action—on the 
part of every man and woman 
car driver in the country. 


“First there should be a three- 
point ‘safety check-up’—of brakes 
tires and windshield wipers. 

“But of equal importance is the 
determination of every individual 
driver to do his own level best 
during 1937 to drive more care- 
fully and with greater considera- 
tion for ‘the other fellow’ for. 
statistics prove conclusively, it is 
the lack of such determination or 
want of common consideration for 
other users of the streets and 
highways that constitute, between 
them, the most prolific contribut- 
ing causes of automobile acci- 
dents.” 
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Enos Is District Manager 


For Marmon-Herrington 


INDIANAPOLIS. — As another 
step in the Marmon-Herrington 
all-wheel-drive program for 1937, 
Ralph W. Enos has been ap- 
pointed district manager for Wis- 
consin, Minnesota, North Dakota, 
South Dakota and the upper pen- 
insula of Michigan, it is an- 
nounced by Bert Dingley, vice- 
president in charge of sales. Enos 
will make his headquarters in 
Milwaukee. 

Addition of Enos to the com- 
pany’s sales organization is co- 
incident with the introduction of 
the new Marmon-Herrington line 
for 1937. This includes not only 
the new Marmon-Herrington all- 
wheel-drive Ford V-8, now offered 
in seven different models, but also 
the 1937 “C” series of standard 
Marmon-Herrington four and six- 
wheel-drive trucks with 20 models 
ranging in gross capacity up to 
52,000 pounds. 


Coming Events 


JANUARY 
National Automobile Dealers’ 
Assn. Annual meeting. 
11-15—Detroit. Society of Automotive Engineers, 
Annual meeting 
11-16—New Orleans, American Road Builders’ 
Assn. Annual convention and exhibit. 
14—New York. Greater New York Tire 
Dealers’ Assn. Annual meeting and 
dinner dance. Hotel Pennsylvania. 
16-24—Detroit. First International Consumers 
Petroleum Exposition. Convention Hall. 
23-25—Louisville, Ky. Motor Truck Club of 
Kentucky. Truck, trailer and equipment 
show. Jefferson County armory. 
FEBRUARY 
4- 7—San Antonio, Tex. San Antonio Auto- 
motive Wholesalers, Inc. Third annual 
automotive parts and equipment show. 
City Auditorium. 
13-17—Chicago. Automobile 
show. Stevens Hotel. 
22-27—Salt Lake City. Intermountain Automo- 
bile Show Assn. Automobile show. 
MARCH 
i- 5—Chicago. American Society for Testing 
Materials 1937 Regional meeting and 
committee week. Palmer House, 
28—Los Angeles. Automobile race, 
geles Raceway. 
APRIL ° 
19-24—London, England. International Assn. 
for Testing Materials. Second Interna- 
tional Congress. 
24-28—Chicago. Illinois Automotive 
Fourth annual automotive exhibit. 
Pier. 


11—Detroit. 


Accessories Assn. 


Los An- 


Assn, 
Navy 


MAY 
2—Milwaukee. American Foundrymen’s 
Assn. 4ist annual convention and ex- 
position. Milwaukee Auditorium, 


20-23—San Francisco. Second annual Automo- 


tive Maintenance show. Civic Audi 
[1 GotA 
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36 Value.of. Automotive Stocks Increases a Billion 


Greatest: Gain: © 
Shown in Tire, 


Rubber Group 


By C. J. ALEXANDER 

ADN Wall Street Correspondent 

NEW YORK.—The valuation 
put by the investing public on 
listed stocks of the automotive 
industry has been raised more 
than a $1,000,000,000 in the past 
year. More than 2,500,000,000 have 
been added to the valuation since 
the end of 1934 and more than 
$4,000,000,000 since the stock mar- 
ket depression bottom in 1932. 

In addition to the appreciation 
of more than $1,000,000,000 in 
1936 in the valuation of common 
stocks, stockholders received ad- 
ditional millions in dividends. 
General Motors Corp. alone paid 
more than $200,000,000 in divi- 
dends on its common and pre- 
ferred stocks ana Chrysler Corp. 
distributed more than $50,000,000 
to its stockholders. 


Several Pay Dividends 

The 10 car and truck companies, 
used in the Automotive Daily 
News average stock price compi- 
lation, closed the last year with a 
market valuation of about $3,975,- 
000,000, comparing with $3,136,- 
000,000 at the end of 1935, an in- 
crease of $839,000,000. More than 
$500,000,000 of the gain was ac- 
counted for by General Motors 
and another $150,000,000 by Chry- 
sler. About $50,000,000 was added 
to the appraised value of Pack- 
ard, and increases were general 
among the remaining companies 
of the group. Packard paid about 
$6,750,000 in dividends, and Mack 
and Nash also were dividend pay- 
ers during the year. 

The 10 parts and accessory 
stocks used in the ADN compila- 
tion appreciated in market value 
to about $430,000,000 from $384,- 
000,000 at the end of 1935, $220,- 
000,000 at the end of 1934, $165,- 
000,000 at the end of 1933 and 
$44,544,000 at the depression low 
in 1932. The parts and accessory 
companies were heavy dividend 
payers, with Briggs paying about 
$8,000,000 and Borg-Warner around 
$5,400,000. About $10,000,000 was 
added to the market valuation of 
Briggs and about $18,000,000 to 
Borg-Warner. 

The biggest recovery in market 
prices last year, when measured 
by percentage, was made by the 
tire and rubber group of stocks, 
the valuation of Firestone, Good- 
rich, Goodyear and U. S. Rubber 
advancing to $230,00u,000 from 
$128,000,000. The 1936 valuation 
compared with $35,950,000 at the 
bottom of the depression. 

Strongest Rise Noted 

The valuation placed on U. S. 
Rubber common stock at the end 
of 1936 approximated $69,000,000, 
comparing with less than $25,000,- 
000 a year earlier. Goodrich was up 
from’ $17,000,000 to $42,000,000; 
Goodyear from $35,625,000 to $43,- 
500,000 and Firestone from $55,- 
000,000 to $77,000,000. These figures 
are only approximations. 

Although the entire automotive 
industry enjoyed further recovery 
in 1936, the most marked im- 
provement, as well as the most 
encouraging, took place in _ the 


Stockholders Buy 60,909 


Black & Decker Shares 

NEW YORK.—On a ratio of 
one share for each five shares 
held, stockholders purchased 60,- 
155 shares of the 60,909 common 
offered by Black and Decker Mfg. 
Co. Proceeds will be applied to- 
wards purchase or redemption 
for retirement of the 40,000 out- 
standing shares of 8 per cent 
cumulative $25 par value pre- 
ferred stock. 

After expenses, the net pro- 
ceeds of the stock sale are ex- 
pected to ke between $1,176,579 
and $1,207,034. Capital stock of the 
company will now consist solely 
of 365,457 shares of common. 


eee 


: aol tife’and rubber section. The price 


situation: was stronger both for 
raw materials and finished goods 
and earnings began to show real 
gains. 

Gains Believed Higher 

Although fourth quarter reports 
are yet to be made public, the 
gains made in the first nine 
months and the high rate of ope- 
rations in the fourth quarter give 
assurance that earnings of the 
automotive industry in 1936 were 
substantially higher than in the 
preceding year. 

Fears of serious labor disputes 
during the year were realized to 
some extent in the closing weeks, 
and these fears now are being 
carried over into the new year 
despite assurance from the de- 
partment of labor that differences 
may be ironed out without dan- 
gerous strikes. 


Bonuses Given 
By 3 Factories 
In Milwaukee 


MILWAUKEE, Wis. — Local 
firms paying bonuses to employes 
included the Solar Corp., the Ful- 
ton Co., and the Globe-Union, Inc. 

Solar Corp., manufacturers of 
batteries, announced a year-end 
bonus of from 1% to 10 per cent 
of total 1936 wages. It goes to 150 
employes and is scaled according 
to length of service. 

Employes of the Fulton Co., 
manufacturers of automobile ac- 
cessories, in addition to a cash 
bonus based on years of service, 
received bibles autographed by 
S. A. Fulton, head of the firm, 
who is international chaplain and 
past president of the Gideons. The 
bonus was said to be the biggest 
in the firm’s history. 

Globe-Union, Inc. paid a bonus 
to all employes in the firm’s eight 
factories. During 1936 the com- 
pany established three additional! 
plants and total employment to- 
day is approximately 1,500, or 300 
more than a year ago. Batteries, 
spark plugs, radio parts and rol- 
ler skates are the company’s main 
products. 


Last Minute Wall Street Wires 


From C. J. ALEXANDER 
Wall Street Correspondent, Automotive Daily News 


New York, Dec. 31, 3:15 p.m.—Automotive stocks were in- 
active. on the stock exchange today, due chiefly to the 


overhanging labor difficulty. 


Price changes were small 


and stocks generally were a little reactionary. Selling was 


rather slow. 


°37 Steel Output 
Seen Passing 36 


By 10 Per Cent 


YOUNGSTOWN, O.—Steel pro- 
duction in 1937 probably will be 
10 to 15 per cent higher than this 
year, Frank Purnell, president of 
the Youngstown Sheet and Tube 
Co., has announced, unless un- 
favorable price and labor condi- 
tions arise. 

“Increased purchasing power 
will be more general in 1937, af- 
fecting favorably the hundreds of 
industrial products in which steel 
enters as a major item,” Purnell 
said. 

“Building construction and the 
railroads are expected to purchase 
more steel than in any year since 
1930. 

“We may expect better pipe 
business from the oil and gas 
fields. Greater activity also will 
result in manufacture of more 
pipe. Agricultural buying also is 
bound to be better unless prices 


Opens New Office 
CLEVELAND.—The Lincoln Elec- 
tric Co. announces that Robert Dan- 
iels has been placed in charge of the 
new Chattanooga, Tenn., office at 
1015 Hanover St. 


again go beyond the purchasing 
power of the farmer. 


“The automobile business, of 
course, will not only continue to 
be a heavy customer of steel but 
according to indications, it will 
buy in greater volume next year 
than this year.” 


Brockway Truck 
Would Reorganize 


NEW YORK.—Proceedings for 
the reorganization of Brockway 
Motor Truck Corp., under section 
77B of the National Bankruptcy 
Act, have been instituted by the 
filing of a petition by that cor- 
poration in the United States dis- 
trict court for the northern dis- 
trict of New York. 

Prior to Sept. 1, 1932, Brockway 
Motor Truck Corp. manufactured 
at its plant at Cortland, N. Y., 
the line of trucks known as 
“Brockway.” On that date sub- 
stantially all of its assets em- 
ployed in the manufacture and 
sale of its products were either 
sold or leased to Brockway Motor 
Co., Inc., a new company. George 
S. Piroumoff, president of Brock- 
way Motor Co., Inc., stated that 
his company was in a strong 
financial condition, was not a 
party to the reorganization pro- 
ceedings, and that therefore its 
operations should not in any way 
be affected. 


AUTOMOTIVE STOCK QUOTATIONS 


AT NOON, THURSDAY, DECEMBER 31, 1936 
(Furnished by Wm. C. Roney Company, Union Guardian Bldg., Detroit) 


NEW YORK 


Allis Chalmers Mfg. 
American C. & F 
American Chain 
Auburn Auto 
Bendix Aviation 
Bethlehem Steel 


Briggs Mfg. 

Budd Mfg. Co., E. G 
Budd Wheel Co. 
Chrysler 

Clark Equip. 
Cleveland Gr. 

Collins & Aikman 
Com. Credit 
Commercial Inv. T. 
Continental Motors 
Curtiss-Wright 
Curtiss-Wright A 

du Pont de Nemours 
Eaton Mfg. 

Electric Auto-Lite 
Electric Storage Battery 
Evans Products 
Federal Motor 


Gabriel Co. A 
General Elec. 

General Motors 
Glidden 


Goodyear T. & R 
Graham-Paige 

Hayes Body Corp 
Houdaille-Hershey B 
Houdaille-Hershey A 
Hudson Motor 
Hupp Motor 

Inter. Harvester 
Johns-Manville 
Kelsey-Hayes W. 
Kelsey-Hayes W. B 
Lee Rubber & Tire 
Libbey-Owens-Ford Glass 


1936 
High Low 


Noon Close 
Dec. 30 Dec. 23 
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1171, 


174 


Noon Close 


NEW YORK Dec. 30 Dec. 23 


Ludlum Steel 


Trucks (1) 


Marlin Rockwell 
Midland Steel 
Motor Products 
Motor Wheel 
Murray Corp. 


Pacific Mills 
Packard 
Raybestos-Manhattan 
Reo Motor 

Republic Steel Corp. 
Socony Vac. 
Sparks- Withington 
Spicer Mfg. 
Stewart-Warner 
Studebaker 
Thermoid Co. 
Thompson Products 
Timken-Det. 
Timken Roller Bear. 
U. S. 
U. S. 
West’house E. & M 
White Motors 

Yellow Truck 

Young Spring & Wire 


Axle 


Industrial Alcohol 
Rubber 


CHICAGO 


5% 3 Asbestos Mfg. 
Bendix Aviation 
Borg-Warner 
Houdaille-Hershey B 
Modine Mfg. 
Perfect Circle 


Pines 


Winterfront 


Woodall Industries 


DETROIT 


Hall Lamp Co 
Parker Rust Proof 


Studebaker Net 
For °36 Expected 
To Hit $1,750,000 


CHICAGO. — Studebaker Corp. 
will show a 1936 net profit from 
operations, before year-end ad- 
justments, in excess of $1,750,000 
after all charges including depre- 
ciation, interest and normal fed- 
eral income taxes, according to 
the Wall Street Journal. This will 
equal better than 80 cents a share 
on 2,159,717 shares of capital 
stock outstanding. : 

From March 10, 1935, when the 
present company started opera- 
tions, to Dec. 31, 1935, Studebaker 
lost $1,975,622. 

Present indications are that the 
company will gain from the year- 
end adjustments, possibly enough 
to bring its year’s net close to 
$2,000,000. The output and profit 
in the current three months will 
be the largest for any quarter 
this year. This year’s production is 
likely to hit 91,000 units. 

Despite more cash in inventor- 
ies and rising receivables, Stude- 
baker still will finish the year 
with about $2,000,000 more cash 
and some $4,000,000 more working 
capital than a year ago. 


Keeshin Quits 
Central Bureau 


Over Rate Rift 


CHICAGO.—J. L. Keeshin, presi- 
dent of Keeshin Transcontinental 
Motor Freight Lines, Inc. an- 
nounced last week that, due to 
differences in handling tariffs, his 
company has severed connection 
with the Central States Motor 
Freight Bureau, Inc. 

Keeshin explained further that 
adherence to the freight bureau’s 
schedules of rates and _ tariffs 
would jeopardize the competitive 
position of the nation-wide con- 
cern he heads. He stated that 
from now on the Keeshin organi- 
zation will follow its own classi- 
fication of rates, including the 
issuance of supplementary tariffs 
and cancellation of powers of 
attorney. 

The action follows Keeshin’s 
return here from Washington 
where he conferred with officials 
of the interstate commerce com- 
mission and a number of leading 
motor freight operators. 

Declaring that he had gone the 
limit to remain in the fold of the 
Central Motor Freight Bureau, 
Keeshin said: 

“After a prolonged conference 
of truck operators with the execu- 
tive committee of the Central 
States Bureau recently, we de- 
cided on a definite procedure. 
Later, that procedure was altered 
and this vitally affected our in- 
terests.” 

Keeshin said the action of his 
company does not affect its status 
as a member of the American 
Trucking Assns., Inc., and that he 
hopes to continue friendly co- 
operation with Ted V. Rodgers, 
president of the ATA. Although 
the rift with the Central States 
Bureau was not unexpected, it 
has caused disappointment among 
operators, several of whom ex- 
pressed themselves as hopeful the 
differences can be adjusted. 


American Airlines Sets 


Passenger, Express Highs 

CHICAGO.—tTransporting more 
than 250,000 passengers and 800 
tons of air express over its nation- 
wide system, American Airlines, 
Inc., made 1936 the greatest year 
in history, according to C. R. 
Smith, president. 

Smith estimated the final pas- 
senger total for 1936 would ap- 
proximate 254,600 while express 
would be about 1,676,700 pounds. 
This would compare, he said, with 
176,005 passengers and 599,642 
pounds of express in 1935. Total 
mileage will be near 14,829,000 

; miles as against 11,504,407 in 1935. 





State Testing 


AUTOMOTIVE DAILY NEWS, SATURDAY, JANUARY 2, 1937 


Conn. Inspection Seen Factor in Accident Cut 


roved 


App 


At End of Third Period 


(Continued from Page 1) 


1,000. These decreases were reg- 
istered in the face of an increase 
of gasoline-mileage in the state, 
estimated at 10 per cent, and are 
attributed by state officials chiefly 
to the inspection program. 

Cross pointed out that there 
had been very little additional en- 
forcement of motor vehicle laws 
or other special safety activity, 
and that through the inspection 
program, Connecticut cars are 
now in better condition, and their 
drivers necessarily more safety- 
minded, because of the psycho- 
logical effect of having the cars 
tested. Drivers now realize that 
a real safety campaign is under 
way. 

While definite figures are not 
available, Cross believes that a 
large number of junkers have 
been consigned to scrap heaps 
through the operation of the law 
He bases this assumption on re- 
ports of leading car dealers that 
the number of “scrap iron” cars 
in Connecticut has declined very 
materially. Another new law, re- 
quiring a special inspection of 
every used car brought into Con- 
necticut before it can be reg- 
istered, has helped to keep foreign 
junkers out of the state. 


Feasible in Any State 

Cross maintains that state oper- 
ated inspection lanes are feasible 
in any state, regardless of size 
Small stations, including port- 
ables, can be set up to handle the 
remote areas where registrations 
are few, capitalizing upon the 
tendency of nearly all country 
dwellers to come to town for 
marketing or other purposes at 
least once a week. He considered 
the $1 a year assessment per car 
in Pennsylvania and other states 
adequate to finance a state sys- 
tem. 

Collecting only 25 cents per car 
at each inspection period, or 50 
cents a year, Connecticut has been 
able to break even financially on 
its program. If the state collected 
$1 a year as other states do, it 
would have available an extra 
sum of $180,000 to erect perma- 
nent testing stations under cover, 
Cross pointed out. He believes 
this factor effectively disposes of 
the argument that state inspec- 
tion is too costly. 

During the 1936 fall inspection, 
12 crews operated in 28 different 
locations. Two stations, in Hart- 
ford and New Haven, were set up 
on a permanent basis, and an ad- 
ditional permanent lane will be 
established at Bridgeport with the 
opening of next spring’s period. 
These three stations will be sup- 
plemented by portable ones which 
will cover all other cities and 
towns, working in each one for a 
length of time dependent upon 
the population. 


Move Without Lost Time 

The portable stations can be 
moved from one community to 
another without any loss of work- 
ing time, the engineer explained. 
Testing equipment and the por- 
table office building can be loaded 
on trucks in one hour, and the 

me time is required for unload- 
ng and setting up on previously 

repared foundations. Thus the 
oving period is figured as two 
ours plus traveling time, which 

no case exceeds one hour. A 
rew closes the lane in one town 

t 4 p.m., dismantles equipment 
nd cleans up the grounds. Load- 
ing is started the next morning 
t 6 a.m. and the lane is ready 
o start inspection in the next 
own by 9 a.m. 

Cross feels that the ideal set-up 
or state-operated inspection 
would involve a number of per- 
Imanent stations with crews of 
‘varying number, operated the en- 
tire year under cover. He hopes 
that Connecticut will be able to 
set up 18 such permanent stations 
n communities selected, both be- 


silt wh carte — 
a 


cause of geographical locations 
and number of registrations. Sup- 
plementing these permanent sta- 
tions would be _ several other 
crews, with portable equipment, 
operating for varying periods in 
12 other localities. Each town on 
the portable list would be visited 
twice during the inspection period. 
checking most of the cars on the 
first visit and cleaning up the 
stragglers and newly - purchased 
cars in the second and shorter 
stay. 
Plan Other Lines 


The department plans to set up 
lanes at Greenwich and other 
state-line points which as part of 
their work will inspect out-of- 
state cars and trucks using Con- 
nectieut highways frequently. Mo- 
torists obviously in the tourist 
class will not be stopped, however. 
unless their cars appear to be in 
bad condition. 

Of more than 360,000 Connecti- 
cut-registered vehicles subject to 
inspection, less than 5,000 had not 
been taken through the lanes 
when the 1936 fall period ended 
Dec. 31. The official period closes 
Dec. 19, but inspections were con- 
tinued to the end of the year to 
handle re-checks on cars which 
had previously been rejected and 
to take care of stragglers. All 
owners who failed to bring their 
cars to the lanes are to be checked 
up during the next two months 
before the beginning of the 1937 
registration period on Mar. 1. 

As this was written, complete 
figures on the results of the fall 
inspection period, as to number 
of cars passed and rejected and 
the causes for rejection, were not 
available. Brakes and lights caused 
most of the rejections, of course, 
but numerous other deficiencies 
figured in the total. The inspectors 
adopted a somewhat stiffer atti- 
tude than prevailed in earlier 
periods, with numerous rejections 
for discolored or cracked wind- 
shields and similar items. 


Uses Advertising 


The department has made ex- 
tensive use of newspapers, radio, 
garage and service station posters, 
etc., to drive home to car-owners 
the importance of the inspection 
program and the fact that it is 
compulsory. Notices containing a 
list of inspection stations, with a 
keyed table to assist motorists 
in finding the one nearest to them, 
are sent out with all registration 
and license certificates. 

Enforcement policies have been 
stiffened gradually, with inspect- 
ors confiscating markers in cases 
where car owners are obdurate 
in their refusal to have cars in- 
spected. Cars not bearing the ap- 
proval sticker are stopped and the 
drivers questioned. When a car 
is passed at the lane, the inspect- 
or not only punches the inspec- 
tion card and affixes the sticker 
but punches the second half of 
the registration form which is 
used as a renewal application. If 
the application form is _ not 
punched, renewal of registration 
can be denied. 

Favoritism Reduced 

The danger of inspectors favor- 
ing their friends by passing unfit 
cars has been sharply reduced by 
furnishing each man on the lane 
with a different style of punch 
The inspection certificate must be 
punched separately, indicating 
either approval or rejection, for 
each item of equipment inspected 
The variation in punch mark de- 
signs makes it impossible for a 
single inspector to punch all the 
items on the card. 

Officers and members of the 
Connecticut Automotive Trades 
Assn., Inc., dealer-repairer organi- 
zation which played an important 
part in bringing about enactment 
of the law, have reported no evi- 
dence of political favoritism in 


CHEVROLET DEALERS were interested in the outcome of the 
meeting shown above, during which prizes totaling $1,000 were 
awarded to 57 dealers for the completeness, attractiveness, and 
originality of their special Christmas displays of parts and accessories. 
The judges are, left to right, Helen Edwards, Detroit photographic 
enthusiast; James Darcy, production manager Western Clock Co.; 
and H. M. Hamilton, of the copy department of the Campbell-Ewald 
Co., Chevrolet’s advertising agency. 


the operation of the lanes. There 
have been many cases of friendly 
co-operation between inspectors 
and garage men in the adjust- 
ment of individual situations 
which is encouraged by the de- 
partment, but no proven instances 
of inspectors sending car-owners 
to any particular garage or other 
objectionable practices. 


New Work Created 


A large volume of new work 
has been created, especially on 
front-end adjustments. Service 
stations in all parts of the state 
have benefited materially from 
the inspection requirement. 


Not knowing how to make 
needed repairs properly and re- 
fusing to learn, a number of in- 
competent garage operators have 
been forced out of business by the 
operation of the program. When 
a car is rejected, the person mak- 
ing required repairs must sign 
his name on the back of the card 
If a car presumably put in shape 
by one of these “dumb” repair 
men is repeatedly rejected, he is 
definitely “on the spot.” 


The fear expressed by propo- 
nents of the private garage system 
that state inspections are likely 
to cause “shopping around” for 
cheap repair jobs has no founda- 
tion in the light of Connecticut's 
experience, according to Cross. He 
says that those who have tried 
such shopping have in a majority 
of instances realized their error 
The character of work performed 
by dealers and repair men has 
been improved materially, he de- 
clared, and the price schedule has 
been stepped up somewhat. So- 
called “cut rate” repairers have 
discovered that they now have to 
do a good job and charge a fair 
price for it. Fifty-cent brake ad- 
justments have been practically 
eliminated. 


While public opinion in Con- 
necticut is not unanimous in sup- 
port of the existing set-up, as 
evidenced by the fact that Cross 
has received many letters both 
commending and attacking the 
methods used, the critics seem to 
be concerned chiefly with details 
rather than the general program 


There appears to be little senti- 


“BOOK-CADILLAC HOTEL 
A 1937 MODEL" 


. . . says Detroit 
Automobile Executive 


Up-to-the-minute . . . and then some... 


that’s the automobile man’s motto. 


And 


that’s our policy, too. Those Book-Cadillac 
beds are comfy and inviting. And the gay 
new restaurants and delicious food make 
the Book Detroit's favorite dining place. 


1200 rooms. . 


. minimum rate $3 


BOOK-CADILLAC HOTEL 


W. O. Seelbach, Manager 


Detroit 


| rn SEED 


W. J. Chittenden, dr., Resident Manager 
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Chrysler Foreign 
Sales in °36 Are 
Best Since 1928 


DETROIT. “International 
sales of Chrysler, De Soto, Dodge 
and Plymouth motor cars and 
Chrysler-built motor trucks for 
the first 11 months of 1936 
totaled 92,144 units,” according to 
W. Ledyard Mitchell, vice-presi- 
dent of the Chrysler Corp. in 
charge of international sales. 


“This sales accomplishment is 
33.76 per cent greater than dur- 
ing the corresponding period last 
year. It marks the best sales re- 
cord of the International Divi- 
sion of the corporation for any 
11-month period since 1928,” Mit- 
chell added. 


Plymouth Names Franke 


As Its Master Mechanic 


DETROIT.—P. C. Sauerbrey, 
Plymouth Motors’ vice-president 
of production, announces the ap- 
pointment of O. 
W. Franke as 
master mechanic 
of the Plymouth 
Motor Corp. 
Franke succeeds 
E. J. Hunt, who 
has been ad- 
vanced to the 
staff of C. E. 
Bleicher, staff 
engineer under 
K. T. Keller, 
president of Franke 
Chrysler Corp. am 

For the past five years Franke 
has been with the Plymouth cor- 
poration in the tool division, and 
was Hunt’s assistant when the 
latter moved up to the parent 
corporation’s staff. Franke was 
formerly with Chrysler Motor 
Corp. from 1924 to 1928 as a de- 
signer and tool engineer. 


ment in favor of turning inspec- 
tions over to private garages, as 
the Automotive Trades Assn. and 
several local organizations of sim- 
ilar type have gone on record 
unanimously, or nearly so, as fa- 
voring continuance of the present 
program. Votes were taken by 
these groups when Motor Vehicle 
Commissioner Micnael A. Connor 
suggested that a number of gar- 
ages be designated as inspection 
stations to supplement the state 
anes. 





' ITH automo- 

biles as with 

everything else 

there has to be a 

leader of the flock 

— and you’re looking now on the 
authentic motor car bellwether 


for 1937. 


Sure it’s a Buick—the most stun- 
ning, sizable, satisfying Buick 
that ever made a prospect say 
“Sold!” at first sight — but that’s 
literally the least of its signifi- 
cance to you! 


Here’s opportunity—opportunity 
as big and bright and sure-fire 
as this handsome rambler itself. 


Why? Because this car has eye- 
appeal? Partly! Because this car 
is stepped up in power -— size — 
comfort —m.p.h.P Partly! 


Because this handsome traveler 
is powered with the full power 
of a valve-in-head straight-eight 
engine in every one of its twenty- 
two models including the one 
that lists at $765P Yes, that’s 


WHEN BETTER AUTOMOBILES ARE BUILT BUICK WILL 


very much part of the picture! 


But more than that —this car 
stands for opportunity because 
Buick believes in helping its dealers 
to prosper! 


Because Buick assigns dealer 
territories on a basis of 
proved profit potential! 
Because Buick factory 
support really supports 
the sound, aggressive, 
forward-looking dealer! 


Because the trend in 
motor car buying is defi- 
nitely up toward the Buick 
price class—and be- 
cause Buick is build- 
ing up with that 
trend, not down to 
a lower price class! 


TD 
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Ue ae z.1t 
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Any new car prospect can afford the 
new Buick. It’s easy to buy and thrifty 
toown. With all its quality, its phenom- 
enal pe rformance and stunning style, 


prices start as low as 


If you want a business that can go 
places — sit down now and write 
a letter to Buick. The man to 
address is Wm. F. Hufstader, 
Buick Motor Division, General 
Motors Sales Corporation, Flint, 
Michigan. 


WHO CAN’T AFFORD IT? 


$765 


and up, 
list at Flint 


Safety glass included. Standard and special accessories groups on 


all models at extra cost. Prices subject to change without noti-e. 


General Motors terms to suit the buyer's liking 


YOUR MONEY GOES FARTHER 
IN A GENERAL MOTORS CAR 


o Ly 


FOR DEALERS, TOO. 


BUILD THEM 





